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HERMAN MILLER, INC.
CONDENSED CONSOLIDATED BALANCE SHEETS
(Dollars in Millions Except Share Data)

(Unaudited)
August 30, May 31,
2008 2008
ASSETS
Current Assets
Cash and cash equivale $ 147.¢ $ 155.¢
Shor-term investment 15.¢ 15.7
Accounts receivable, n 205.( 209.(
Inventories
Finished good 31.¢ 25.€
Work in proces 12.2 13.€
Raw material 15.¢ 15.¢
Total inventorie 59.€ 55.1
Prepaid expenses and ot 60.€ 58.C
Total current assets 488.¢ 493.2
Property and Equipment, at ct 723.€ 723.2
Less- accumulated depreciatic (531.9) (526.9)
Net property and equipment 191.¢ 196.:
Other Assets
Notes receivable, n 0.3 -
Goodwill 42.4 40.2
Other intangible assets, 1 15.7 18.1
Other noncurrent asst 36.1 35.4
Total other asset: 94.t 93.7
Total Assets $ 775.1 $ 783.2
LIABILITIES & SHAREHOLDERS' EQUITY
Current Liabilities:
Unfunded check $ 6.4 $ 8.5
Accounts payabl 117.¢ 117.¢
Accrued compensation and bene 52.t 94.Z
Unearned revent 17.1 16.€
Accrued income tax and other ta: 26.2 19.C
Other accrued liabilitie 55.2 54.:
Total current liabilities 274.¢ 310.t
Long-term Liabilities:
Lon¢-term debt, less current maturiti 375.¢ 375.k
Pension and pcretirement benefit 34.2 34.:
Income tax liabilitie: 10.1 9.8
Other liabilities 29.€ 29.7
Total long-term liabilities 449.¢ 449.2
Total Liabilities 724.€ 759.¢
Shareholders' Equit
Preferred stock, no par value (10,000,000 steutteorized, none issue - -
Common stock, $0.20 par value (240,000,000 sheuthorized 11.2 11.1
Additional paid in capite 3.0 -
Retained earning 105.2 76.7
Accumulated other comprehensive | (64.€) (60.7)
Key executive deferred compensation pl 4.3 4.3
Total Shareholders' Equity 50.t 23.4

Total Liabilities and Shareholders' Equity $ 7751 % 783.Z



See accompanying notes to condensed consolidatatcial statements
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Net Sales
Cost of Sale:
Gross Margin
Operating Expenses
Operating Earning
Other Expenses (Income
Interest expens
Other, ne
Earnings Before Income Tax
Income Tax Expens
Net Earnings
Earnings Per Sha- Basic

Earnings Per Sha- Diluted

Dividends Declared, per she

HERMAN MILLER, INC.

CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS

(Dollars in Millions, Except Per Share Data)

(Unaudited)

See accompanying notes to condensed consolidatatcial statements
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Three Months Ended

September :
August 30,
2008 2007
$ 479.1 % 491.7
316.7 324
162.¢ 167.t
105.¢ 113.¢
56.€ 53.7
6.2 3.7
(1.0 0.3
51.4 50.2
18.C 16.¢
$ 334 % 33.t
$ 0.6C $ 0.5¢
$ 0.6C $ 0.5¢
$ 0.088C % 0.088(




HERMAN MILLER, INC.

CONDENSED CONSOLIDATED STATEMENT OF SHAREHOLDEREQUITY

Balance, May 31, 2008

Net earning:

Foreign currency translation adjustm

Pension and pc-retirement liability adjustmen
Unrealized holding gain on availa-for-sale securitie

Total comprehensive income

Cash dividends declare

Exercise of stock optior

Employee stock purchase pl

Repurchase and retirement of common s
Restricted stock units compensation expe
Stock grants compensation expe

Stock option compensation expel
Performance share units compensation exp

Balance, August 30, 2008

(Dollars in Millions Except Share Data)

See accompanying notes to condensed consolidagattial statements
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(Unaudited)
Accumulated Key

Shares of Additional Other Exec. Total
Common  Common Paid-In  Retained Comprehensive Deferred Shareholders

Stock Stock Capital  Earnings Loss Comp. Equity
55,706,999 $ 111 ¢ -3 76.7 $ (60.7) $ 43 $ 23.4
- - - 33.4 - - 33.4
- - - - (5.7) - (5.7
- - - - 14 - 14
- - - - (0.2) - 0.2
28.¢
- - - (4.9 - - (4.9
15,75( - 04 - - - 0.4
30,18¢ 0.1 0.8 - - - 0.8
(111) - - - - - -
- - 0.2 - - - 0.2
- - 0.2 - - - 0.2
- - 0.€ - - - 0.6
- - 0.8 - - - 0.8
55,752,821 $ 11z $ 3C $ 1052 $ (64.€) $ 43 3 50.t
I I B I N




HERMAN MILLER, INC.
CONDENSED CONSOLIDATED STATEMENTS OF
CASH FLOWS
(Dollars in Millions)

(Unaudited)

Three Months Ended

August 30, September 1
2008 2007

Cash Flows from Operating Activitie
Net earning $ 33.4 $ 33.t
Adjustments to reconcile net income to netsh provided by
operating activities:

Depreciation and amortizati 11.2 11.C
Stoc-based compensatic 1.8 2.1
Pension benefi 1€ 1t
Gain on sale of dealers (0.9 -
Other, ne 1.¢ 1.¢
Increase in current ass (10.2) (9.3
Decrease in current liabiliti (35.0 (8.9

Net Cash Provided by Operating Activitie: 3.6 31.¢
Cash Flows from Investing Activitie
Shor-term investment purchas (0.9 (2.2
Shor-term investment sale 0.€ 21
Capital expenditure (8.2 (8.9
Proceeds from sale of dealers 1.3 -
Other, ne 1.€ 0.1
Net Cash Used for Investing Activitie: (5.6) (8.9
Cash Flows from Financing Activitie
Net sho-term borrowings - 30.C
Dividends pait (4.9 (5.5)
Common stock issut 11 1.8
Common stock repurchased and rel - (60.¢)
Net Cash Used for Financing Activities (3.9 (34.5)
Effect of Exchange Rate Changes on Cash and Cashidients (2.3 0.€
Net Increase (Decrease) in Cash and Cash Equisi (7.6) (11.0
Cash and Cash Equivalents, Beginning of Pe 155.¢ 76.4
Cash and Cash Equivalents, End of Perio $ 147.¢ $ 65.4

See accompanying notes to condensed consolidagetcial statements.
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HERMAN MILLER, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT

1. BASIS OF PRESENTATION

The condensed consolidated financial statements begn prepared by Herman Miller, Inc. (“the comyarwithout audit, in accordance
with accounting principles generally accepted m thited States for interim financial informatiomdawith the instructions to Form 10-Q and
Article 10 of Regulation S¢. Accordingly, they do not include all of the imfoation and footnotes required by accounting pples generall
accepted in the United States for complete findrstéements. Management believes the disclosuagke im this document are adequate s
not to make the information presented misleading.

In the opinion of management, the accompanying ditedi condensed consolidated financial statemé&aken as a whole, contain all
adjustments which are of a normal recurring naheeessary to present fairly the financial posittbthe company as of August 30, 2008, and
the results of its operations and cash flows ferititerim periods presented. Operating resultshferthree-month period ended August 30,
2008, are not necessarily indicative of the reghtis may be expected for the year ending May 8092lt is suggested that these condensed
consolidated financial statements be read in canijoim with the financial statements and notes tioeirecluded in the company’s Form 10-K
filing for the year ended May 31, 2008.

2. FISCAL YEAR
The company’s fiscal year ends on the Saturdayestds May 31. Fiscal 2009, the year ending May2B809, and fiscal 2008, the year ended
May 31, 2008, each contained 52 weeks. The firsetimonths of fiscal 2009 and fiscal 2008 eachainatl 13 weeks.

3. FOREIGN CURRENCY TRANSLATION

The functional currency for foreign subsidiarieshis local currency. The cumulative effects of slating the balance sheet accounts from the
functional currency into the United States dollaing period-end exchange rates and translatinqitevand expense accounts using average
exchange rates for the period is reflected as gpooent of “Accumulated other comprehensive losghanCondensed Consolidated Balance
Sheets. The financial statement impact resultiopmfremeasuring all foreign currency transactions the appropriate functional currency,
which was included in “Other Expenses (Income)the Condensed Consolidated Statements of Operatiass net gain of $0.1 million for
the three months ended August 30, 2008, and @sgof $0.3 million for the three months ended Sapeer 1, 2007.

4. COMPREHENSIVE INCOME

Comprehensive income consists of net earningsigio@rrency translation adjustments, pension astetirement liability adjustments a
unrealized holding gain (loss) on “available-foleSaecurities. Comprehensive income was $28.9anilhnd $34.4 million for the three
months ended August 30, 2008, and September 1, &@§Fectively. The following table presents themponents of “Accumulated other
comprehensive loss” for the period indicated.




Pension and

Post- Unrealized Total
Foreign Retirement Holding Accumulated
Currency Liability Period Gain Other
(In Millions) Translation Adjustments (Loss) (net of Comprehensive
Adjustments (net of tax) tax) Income (Loss)
Balance, May 31, 200 $ 4€ % (64.5) % 02 % (60.7)
Other comprehensive incor
(loss) for the three mont
ended August 30, 20t (5.7 1.4 (0.2 (4.5)
Balance, August 30, 20( $ 117 $ (63.) $ 0.9 % (64.€)

5. COMMON STOCK AND EARNINGS PER SHARE
The following table reconciles the numerators aedaininators used in the calculations of basic aluted earnings per share (EPS).

Three Months Ended

August 30, September 1,
2008 2007

Numerators
Numerator for both basic and diluted EPS, net egs{In Millions) $ 332 % 33.t
Denominators
Denominator for basic EPS, weigh-average common shares outstanc 55,601,69 61,781,43
Potentially dilutive shares resulting from stockus 424,53t 579,35¢
Denominator for diluted EP 56,026,22 62,360,78

Options to purchase 1,733,852 and 898,477 sharemafon stock for the three months ended Augus2@08 and September 1, 2007,
respectively, have not been included in the denatairfor the computation of diluted earnings pearstbecause they were anti-dilutive.

In fiscal 2008, the company entered into two age@s1to purchase shares of its common stock umdAceelerated Share Repurchase
(ASR) program approved by its board of directors.a&result, the company retired approximately Sldam shares as of August 30, 2008.
Subsequent to the end of the first quarter, thepaom retired an additional 2.1 million shares wHenASR program was completed in
September. These additional shares will furthencedur average shares outstanding in the secanrteqof fiscal 2009.

6. STOCKBASED COMPENSATION

The company accounts for stock-based compensatiaccordance with the fair value recognition primris of SFAS No. 123(R) “Share
Based Payment” (SFAS 123(R)). Compensation coktterkto the company’s stock-based compensatiorspleere $1.9 million and $2.1
million for the three months ended August 30, 2808 September 1, 2007, respectively. The relateahie tax benefit for both three-month
periods was $0.7 million.




Stockbased compensation expense recognized in the Ceedi€onsolidated Statements of Operations forhttee tmonths ended August
2008 and September 1, 2007 has been reduced ifoatest forfeitures, as it is based on awards utiéfgaexpected to vest. SFAS 123(R)
requires forfeitures to be estimated at the timgraht and revised, if necessary, in subsequertidif actual forfeitures differ from those
estimates. Forfeitures were estimated based ooritiak experience.

Stock Option Plans

The company has stock option plans under whictooptio purchase the company’s stock are grantethpdoyees and non-employee
directors and officers at a price not less thamtlaeket price of the company’s common stock ordite of grant. Under the current award
program, all options become exercisable betweeryeaeand three years from date of grant and expiveo ten years from date of grant.
The options are subject to graded vesting withréfeted compensation expense recognized on aldtiaig basis over the requisite service
period

The company estimated the fair value of employeeksbptions on the date of grant using the BlackeBes model. In determining these
values, the following weighted-average assumptwae used for the periods indicated.

Three Months Ended

August 30, September 1

2008 2007
Risk-free interest rateé3 3.55% 4.82%
Expected term of optiori3d 5.5 year 5.5 year
Expected volatility® 33% 28%
Dividend yield® 1.4% 1.0%
Weightec-average gra-date fair value of stock option
Granted with exercise prices equal to the fairkat value of th
stock on the date of gre $8.0¢ $10.1¢
Granted with exercise prices greater than thenfarket value of th
stock on the date of gre $- $-

@ Represents the U.S. Treasury yield over the samedoas the expected option term.

@ Represents the period of time that options graatecexpected to be outstanding. Based on analfyBistorical option exercise
activity, the company has determined that all elygéogroups exhibit similar exercise and -vesting termination behavic

(©) Amount is determined based on analysis of histbpdae volatility of the company’s common stockena period equal to the
expected term of the options. The company alszesila market-based or “implied volatility” measura exchange-traded
options in the compar's common stock, as a reference in determiningafgsimption

@) Represents the company’s estimated cash dividestd gver the expected term of options.

Restricted Stock Gran

From time to time, the company grants restricteatimon stock to certain key employees. Shares argagtan the name of the employee, \
has all rights of a shareholder, subject to centagtrictions on transferability and risk of fotfeie. The grants are subject to either cliff-based
or graded vesting over a period not to exceedyfears, and subject to forfeiture if the employeases to be employed by the company for
certain reasons. After the vesting period, the oistorfeiture and restrictions on transferabilipse. The company recognizes the related
compensation expense on a straight-line basistbeerequisite service period.

Restricted Stock Uni

The company has previously granted restricted stodts to certain key employees. This program miedtithat the actual number of restric
stock units awarded was tied in part to the comjsaaynual financial performance for the year onchithe grant was based. The awards
generally cliff-vest after a five year service pekiwith prorated vesting under certain circumségrend continued vesting into retirement.
Each restricted stock unit represents one equitateare of the company’s common stock to be awarfdeel of restrictions, after the vesting
period. Compensation expense related to these awsardcognized over the requisite service petddch includes any applicable
performance period. Dividend-equivalent awardsggamted quarterly.
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Performance Share Uni

The company grants performance share units toicdatg employees. The number of units initially agded is based on the value of a port

of the participant’s long-term incentive compensatidivided by the fair value of the compasigommon stock on the date of grant. Each
represents one equivalent share of the companyisnm stock. The number of common shares ultimasgslyed in connection with these
performance share units is determined based ocotigany’s financial performance over the relatedeahyear service period. Compensation
expense is determined based on the grant-dateaflaie and the number of common shares projected tssued, and is recognized over the
requisite service period.

Employee Stock Purchase Progr.

Under the terms of the company’s Employee Stocklrage Plan, 4 million shares of authorized comntacksvere reserved for purchase by
plan participants at 85.0 percent of the marketepiThe company recognizes pre-tax compensatiognsgrelated to the market value
discount.

7. SUPPLEMENTAL CASH FLOW INFORMATION

The company holds cash equivalents as part ohth management function. Cash equivalents inclumteeynmarket funds, time deposit
investments and treasury bills with original matas of less than three months. All cash equivalean¢ high-credit quality financial
instruments and the amount of credit exposure yooae financial institution or instrument is linte

Cash payments for income taxes and interest weli@las/s.

Three Months Ended

August 30, September 1

(In Millions) 2008 2007
Income taxes paid, n $ 88 $ 1.7
Interest paic $ 6.3 $ 0.1

8. SHORFTERM INVESTMENTS

The company maintains a portfolio of short-termeisiynents primarily comprised of investment gragediincome securities. These
investments are held by the company’s wholly-owimsdrance captive and are considered “availables#éte” as defined in SFAS No. 115,
“Accounting for Certain Investments in Debt and Bg$ecurities.” Accordingly, they have been re@atdt fair market value based on
guoted market prices, with the resulting net urizedl holding gains or losses reflected, net of é&xa component of “Accumulated other
comprehensive loss” in the Condensed Consolidatd@nBe Sheets (see Note 4).

Net investment income recognized in the Condenset@lidated Statements of Operations resulting fiteese investments total
approximately $0.1 million for the three-month jpeis ended August 30, 2008, and September 1, 2007.

10




The following is a summary of the carrying and netirkalues of the company’s short-term investmesisfahe respective dates.

August 30, 200¢

Unrealized Unrealized Market

(In Millions) Cost Gain Loss Value

U.S. Government & Agency De $ 51 % 01 % - % 5.2
Corporate Investmen 6.4 - (0.9 6.C
Mortgage¢Backed 4.2 - (0.2 4.0
Other Deb 0.€ - - 0.6
Total $ 162 8 01 % (0€) $ 15¢

The following is a summary of the carrying and netirkalues of the company’s short-term investmesisfahe respective dates.

May 31, 2008

Unrealized  Unrealized Market
(In Millions) Cost Gain Loss Value
U.S. Government & Agency De $ 4.¢ $ 02 % -8 5.0
Corporate Investmen 6.C - (0.2 5.8
Mortgage¢Backed 4.2 - (0.7 41
Other Debr 0.c - (0.7 0.8
Total $ 15¢ % 02 % 049 $ 157

9. OPERATING SEGMENTS
The company is comprised of two primary reportaigerating segments as defined in SFAS 131, “Discéxssabout Segments of an
Enterprise and Related Information” (SFAS 131); tNgkmerican Furniture Solutions and non-North Aroan Furniture Solutions.

The North American Furniture Solutions segmentudek the operations associated with the designyfactare and sale of furniture
products for work-related settings, including offiend healthcare environments, throughout the Ui8tates, Canada and Mexico. The
business associated with the company’s owned airitraniture dealers is also included in the Ndktherican Furniture Solutions segment.
The non-North American Furniture Solutions segniecludes the operations associated with the desigimufacture and sale of furniture
products primarily for work-related settings outsiaf North America.

The company also reports an “Other” category cdingigrimarily of its North American residentialrfuture business as well as other
business activities, and certain unallocated caeoexpenses, if any. The North American resideftiaiture business includes the
operations associated with the design, manufaetudesale of furniture products for residentialisgt in the United States, Canada and
Mexico. The company'’s other business activitiesdiserete operations, such as Convia, Inc., ovities aimed at developing innovative
products to serve current and new markets.

The performance of the operating segments is etellzy the company’s management using various ¢iahmeasures. The following is a
summary of certain key financial measures for #spective fiscal periods indicated.

11
Three Months Ended
August 30, September 1,

(In Millions) 2008 2007
Net Sales

North American Furniture Solutio $ 395.¢ $ 406.2

Nor-North American Furniture Solutior 70.1 73.C

Other 13.1 12.1

Total $ 479.1 $ 491.7



Depreciation and Amortizatiol

North American Furniture Solutio $ 9.3 $ 9.3
Nor-North American Furniture Solutior 1.5 1.2
Other 04 0.5
Total $ 11.2 $ 11.C
Operating Earnings
North American Furniture Solutio $ 48.t $ 42.C
Nor-North American Furniture Solutior 6.3 9.9
Other 1.8 1.8
Total $ 56.€ $ 53.7
Capital Expenditures
North American Furniture Solutio $ 7.2 $ 7.6
Nor-North American Furniture Solutior 0.6 1.C
Other 0.1 0.3
Total $ 8.2 $ 8.8
August 30, May 31,
(In Millions) 2008 2008
Total Assets
North American Furniture Solutio $ 597.1 $ 594.¢
Nor-North American Furniture Solutior 151.t 159.2
Other 26.5 29.1
Total $ 775.1 $ 783.2

The accounting policies of the reportable operasiagments are the same as those of the companigiohdtly, the company employs a
methodology for allocating corporate costs andtagsethe operating segments. The underlying objecf this methodology is to allocate
corporate costs according to the relative usadkeofinderlying resources and to allocate corp@ssets according to the relative expected
benefit. The company has determined that allocdtased on relative net sales is most appropriatelffexpenses. The majority of corporate
costs are allocated to the operating segments,\resyweertain costs that are generally considereddhult of isolated business decisions are
not subject to allocation and are evaluated seglsretom the rest of the regular ongoing busingssrations.
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10. NEW ACCOUNTING STANDARDS

At the beginning of fiscal 2009, the company addpte provisions of SFAS No. 157, “Fair Value Measnents,” (SFAS 157) and the
provisions of SFAS No. 159 “The Fair Value Opti@m Financial Assets and Financial Liabilities” (SFA59). See Note 11 for more
information pertaining to the adoption of thesen8tards and their effect on company’s consolidateghtial statements.

In December 2007, the FASB issued a revised vedi@FAS No. 141 “Business Combinations (revised7J0(SFAS 141(R)). The revisic
is intended to simplify existing guidance, and adlst converge reporting under U.S. Generally AdeelpAccounting Principles (GAAP) with
international accounting rules.

The FASB also issued SFAS No. 160 “Noncontrollintetests in Consolidated Financial Statements-Areament of ARB No. 51" (SFAS
160) at the same time it issued SFAS 141(R). SF@®réquires all entities to report noncontrollimgirfority) interests in subsidiaries as
equity in the consolidated financial statementseex as required under FIN 46 (required consobaavith respect to Variable Interest
Entities). Its intention is to eliminate the divigysn practice regarding the accounting for trarigms between an entity and noncontrolling
interests.

The company is required to adopt the provisionsath SFAS 141(R) and SFAS 160 simultaneously ab#tgnning of fiscal 2010. Earlier
adoption is prohibited. The company is currentlglesating the provisions of these pronouncements tlaa potential impact on its
consolidated financial statements.

In March 2008, the FASB issued SFAS No. 161, “[sares about Derivative Instruments and Hedgingviiels — an amendment of FASB
Statement No. 133'SFAS 161). SFAS 161 amends and expands the diselosquirements for derivative instruments andyiveglactivities
with the intent to provide users of financial stagats with an enhanced understanding of how andamhsntity uses derivative instruments,
how derivative instruments and related hedged it@rasccounted for, and how derivative instrumantsrelated hedged items affect an
entity’s financial statements. SFAS No. 161 is effecliwdiscal years and interim periods beginning mevember 15, 2008. The comp:
will comply with the disclosure requirements of SFA61 beginning in the third quarter of fiscal 2009

11. FAIR VALUE

In September 2006, the FASB issued SFAS No. 154 Walue Measurements,” (SFAS 157) which establsh comprehensive framework
for measuring the fair value of assets and liabdiand expands disclosures about fair value measnts. Specifically, SFAS 157 sets forth
a definition of fair value, and establishes a hgng prioritizing the use of inputs in valuatiorthmiques. SFAS 157 defines levels within the
hierarchy as follows:

. Level 1- quoted prices (unadjusted) in active markets feniital assets and liabilitie

. Level 2 -either direct or indirect inputs, other than quagpeides included within Level 1, which are obseitedbr similar asset
or liabilities.

. Level 3- inputs are unobservak

In February 2008, the FASB issued FASB Staff Posifi57-2, “Partial Deferral of the Effective DateStatement 157" (FSP 157-2) which
delayed the effective date of SFAS 157 for all muaricial assets and liabilities that are not recagphor disclosed at fair value in the finan
statements on a recurring basis (at least annuailyf)ithe company’s 2010 fiscal year.

The company adopted the provisions of SFAS 15Tiriancial assets and liabilities as of June 1, 20DBere was no impact to the company
consolidated financial statements related to tlogpaon of SFAS 157. The following table sets fdittancial assets and liabilities measured
at fair value in the Condensed Consolidated Bal&tezets and the respective pricing levels to wtiielfair value measurements are
classified within the fair value hierarchy as ofgust 30, 2008.
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(In millions) Fair Value Measurements at Reporting Date
As of
August 30, Using Using
2008 (Level 1) (Level 2)
Financial Asset
Available-for-sale securitie $ 15.¢ $ 6.€ $ 9.2
Interest rate swap agreeme 0.8 - 0.8
Deferred compensation pli 0.8 0.8 -
Total $ 17.4 $ 7.4 $ 10.C

Financial Liabilities




Foreign currency forward contrac $ 01 % - 3 0.1

Total $ 0.1 $ - $ 0.1

In February 2007, the FASB issued SFAS No. 159 “Faie Value Option for Financial Assets and Finahtiabilities” (SFAS 159). SFAS
159 expands the use of fair value measurement togifhieg entities to choose to measure at fair galaany financial instruments and certain
other items that are not currently required to lB@asured at fair value. The company adopted thegiome of SFAS 159 at the beginning of
fiscal 2009 and elected not to expand the useio¥&ue accounting beyond those assets and ligsilcurrently required to use this basis of
measurement.

12. OTHER INTANGIBLE ASSETS

Other intangible assets are comprised of pateaidemmarks and intellectual property rights. As afast 30, 2008, the combined gross
carrying value and accumulated amortization was&&@8llion and $8.1 million, respectively. As of M&1, 2008, these amounts totaled
$25.7 million and $7.6 million, respectively. Thenepany amortizes its intangible assets over pemnadging from 5 to 17 years.

Amortization expense related to intangible assetddad approximately $0.5 million for each of these-month periods ended August 30,
2008, and September 1, 2007.

Estimated amortization expense for intangible assetf August 30, 2008, for each of the succesdfingl years is as follows:

(In Millions) Remainir
200¢ $1.3
201¢ $1.4
2011 $1.4
2012 $1.3
201z $0.5

13. LONG TERM DEBT

On January 3, 2008, the company issued a tota2@d $illion in senior unsecured private placemaries. $150 million of these notes bear
interest at 6.42 percent and are due in Januar§. 20t remaining $50 million in private placemeatas bear interest at 5.94 percent and are
due in January 2015. Related interest paymentduseemi-annually.

The company has available, a senior unsecuredviegotredit facility that provides for $250 milliasf borrowings and expires in December
2012. This variable interest credit facility inceglan option to increase the available line ofitt®dan additional $100 million subject to
customary conditions. Outstanding borrowings urtdercredit agreement bear interest at rates bas#teqrime rate, Federal Funds rate,
LIBOR, or negotiated rates as outlined in the age#. Interest is payable periodically throughdat period a borrowing is outstanding. As
of August 30, 2008 and May 31, 2008, total usagered this facility was $13.1 million, all of whiakelated to outstanding letters of credit.
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On March 6, 2001, the company sold publicly regesiedebt securities totaling $175.0 million. Thesées mature on March 15, 2011 and
bear an annual interest rate of 7.125 percent, iniérest payments due semi-annually.

The company previously entered into a fixed-to{flog interest rate swap agreement, which expireslarch 15, 2011, and effectively
converts $50 million of fixed-rate debt securities floating-rate basis. The fair value of thisagvinstrument, which is based upon expected
LIBOR rates over the remaining term of the instram&as approximately $0.8 million at August 30020and is reflected as an addition to
long-term debt and an offsetting addition to otleag-term assets in the Condensed ConsolidatechBal8heet. As of May 31, 2008, the fair
value of approximately $0.5 million is reflectedaseduction to long-term debt and an offsettinditmh to other long-term liabilities. The
floating interest rate for this agreement is bamethe six-month LIBOR, set in-arrears at the ehelach semi-annual period, which is
estimated to be 5.6 percent at August 30, 2008vémd31, 2008. The next scheduled interest rate dete is in September 2008.

As of August 30, 2008, a total of $50.0 milliontbé company’s outstanding debt was effectively eoted to a variable-rate basis as a result
of the remaining interest rate swap arrangemerns SWap is a fair-value hedge and qualifies forgeedccounting treatment using the “short-
cut” method under the provisions of SFAS No. 138;¢ounting for Derivative Instruments and Hedgingfi®ities.” Under this accounting
treatment, the change in the fair value of theregterate swap is equal to the change in valubeofdalated hedged debt and, as a result, th
no net effect on earnings. This agreement reqtliesompany to pay floating-rate interest paymantsturn for receiving fixed-rate interest
payments that coincide with the semi-annual paymenthe debt holders at the same date.

The counterparty to this swap instrument is a ldirggncial institution which the company believesf high-quality creditworthiness. While
the company may be exposed to potential lossesodihe credit risk of non-performance by this ceuparty, such losses are not anticipated.
The impact of the swap arrangement on interestresgo@/as a decrease of approximately $0.2 milliahaamincrease of approximately $0.1
million in the three-month periods ended AugustBmM8 and September 1, 2007, respectively.

14. GUARANTEES, INDEMNIFICATIONS, AND CONTINGENCIES

Product Warrantie:

The company provides warranty coverage to the esed-ior parts and labor on products sold. The stahléngth of warranty is 12 years;
however, this varies depending on the product ifleaon. The company does not sell or otherwgsie warranties or warranty extensior
stand-alone products. Reserves have been estabfishine various costs associated with the comigawgarranty program and are include
the Condensed Consolidated Balance Sheets undeer‘@tcrued liabilities.” General warranty reseraesbased on historical claims
experience and other currently available infornratibhese reserves are adjusted once an issueniffieband the actual cost of correction
becomes known or can be estimated.

(In Millions) Three Months Ended
August 30, September 1,
2008 2007
Accrual Balance beginning $ 14.¢ $ 14.€
Accrual for warranty mattel 3.3 3.7
Settlements and adjustme (3.0 (3.6
Accrual Balance ending $ 15.2 $ 147
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Other Guarantees

The company is periodically required to providefpenance bonds in order to do business with cedagtomers. These arrangements are
common and generally have terms ranging betweermodé¢hree years. The bonds are required to pr@asderances to customers that the
products and services they have purchased wilh&talied and/or provided properly and without daentgtheir facilities. The bonds are
provided by various bonding agencies, howeverctimpany is ultimately liable for claims that mayocagainst them. As of August 30,
2008, the company had a maximum financial exposleded to performance bonds totaling approxime#&®.4 million. The company has
no history of claims, nor is it aware of circumstes that would require it to perform under anyhefse arrangements. The company also
believes that the resolution of any claims thathhayise in the future, either individually or imetaggregate, would not materially affect the
company'’s financial statements. Accordingly, nbiliay has been recorded as of August 30, 2008May 31, 2008.

The company has entered into standby letter ofitcaehngements for the purpose of protecting warimsurance companies against default
on the payment of certain premiums and claims. foritg of these arrangements are related to thepamy's wholly-owned captive
insurance company. As of August 30, 2008, the compad a maximum financial exposure from thesedétahetters of credit totaling
approximately $13.1 million. The company has nadmsof claims, nor is it aware of circumstancest tivould require it to perform under &
of these arrangements and believes that the remolot any claims that might arise in the futungher individually or in the aggregate, would
not materially affect the company’s financial staénts. Accordingly, no liability has been recoréasdf August 30, 2008 and May 31, 2008.

Contingencies
The company leases a facility in the UK under aragent that expired in March 2008. Under the tesfrike lease, the company is required

to perform the maintenance and repairs necessaydiess the general dilapidation of the facilifye ultimate cost of this provision to the
company is dependent on a number of factors inefydiut not limited to, the future use of the fiagiby the lessor and whether the company
chooses and is permitted to renew the lease temmc®mpany has estimated the cost of these maimteraand repairs to be between $0 and
$3 million, depending on the outcome of future pland negotiations. As a result, the estimateditiabf $0.9 million and $1.0 million has
been recorded as a liability reflected under thetioa “Other Liabilities” in the Condensed Consaliedd Balance Sheets at August 30, 2008,
and May 31, 2008, respectively.

The company has a lease obligation in the UK iy 2014 for a facility that it previously exite@ihe estimated liability of $1.7 million and
$2.0 million is reflected under the caption “Othéabilities” in the Condensed Consolidated BalaBteets at August 30, 2008 and May 31,
2008, respectively.

The company, for a number of years, has sold vagwaducts to the United States Government undaefaéServices Administration
(“GSA”) multiple award schedule contracts. Undex tarms of these contracts, the GSA is permittealitht the company’s compliance with
the GSA contracts. The company has occasionallychetrors in complying with contract provisionsofartime to time the company has
notified the GSA of known instances of non-compdiaufwhether favorable or unfavorable to the GSAJeosuch circumstances are identified
and investigated. The company does not believeatiyabf the errors brought to the GSA’s attentidlh adversely affect its relationship with
the GSA. Currently there are no GSA post-awardtawgither scheduled or in process. Management miate=xpect resolution of potential
future audits to have a material adverse effe¢dhercompany’s consolidated financial statements.

The company previously reported a potential issleged to the actuarial valuation of liabilitiesden its primary international pension plan.
The company now considers the probability of ailiighdeveloping in relation to this issue to benete. There were no adjustments to the
company’s consolidated financial statements.
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The company is also involved in legal proceedinys$lgigation arising in the ordinary course of mess. In the opinion of management, the
outcome of such proceedings and litigation curygpénding will not materially affect the compang@nsolidated financial statements.

15. INCOME TAXES

The effective tax rates for the three months erlgglist 30, 2008 and September 1, 2007, were 35d@peand 33.5 percent, respectively.
The company’s United States federal statutoryigaB®.0 percent. The current year effective ratdgser than the prior year due to the
expiration of the research and development taxitsred

The company adopted the provisions of FIN 48 ore B4r2007. Prior to the adoption of FIN 48, the pany had income tax accruals of $6.6
million associated with tax benefits taken in takurns but not recognized for financial statememppses (“unrecognized tax benefits”). As a
result of the adoption of FIN 48, the company rdedran increase in liabilities for unrecognizedharefits of $0.8 million, which was
recorded as a reduction to beginning retained egsrin fiscal 2008. Including this cumulative effadjustment, the company had income tax
accruals associated with unrecognized tax berteféding $7.5 and $7.9 million as of August 30, 2@ihd September 1, 2007, respectively.
The company'’s effective tax rate would have beéectdd by this amount had the unrecognized taxfliefeen recognized as a reduction to
income tax expense.

The company recognizes interest and penaltiescktatunrecognized tax benefits through incomeetgense in its statement of operations.
The company has reserved approximately $0.2 mifbopotential interest and penalties related esoatoption of FIN 48, which is also
recorded as a reduction to beginning retained egsrin fiscal 2008. Interest and penalties recaghin the company’s Condensed
Consolidated Statements of Operations during treetinonth periods ended August 30, 2008 and Septreinl2007 was negligible. The
companys recorded liability for potential interest and pkies related to unrecognized tax benefits tot&@® for both periods for each of
three-month periods ended August 30, 2008 and Swyetel, 2007.

The company is subject to periodic audits by domestd foreign tax authorities. Currently, the c@amyis undergoing routine periodic aut
in both domestic and foreign tax jurisdictionsisiteasonably possible that the amounts of unrazedriax benefits could change in the next
12 months as a result of the audits, however, égxnents related to these audits, if any, are no¢eed to have a material impact on the
company’s Condensed Consolidated Statements ofa@Gpes.

For the majority of tax jurisdictions, the compasyo longer subject to U.S. federal, state andljar non-U.S. income tax examinations by
tax authorities for fiscal years before 2005.
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16. EMPLOYEE BENEFIT PLANS
The following tables summarize the costs of the gany’s employee pension and other post-retiremlamsfor the periods indicated.

(In Millions) Three Months Ended

Other Post-Retirement
Pension Benefits Benefits

August 30, September 1,  August 30, September 1,

2008 2007 2008 2007
Domestic:
Service cos $ 2C $ 22 $ - 3 -
Interest cos 4.3 4.C 0.2 0.3
Expected return on plan ass (5.5 (5.9 - -
Net amortization los 0.3 0.7 0.1 0.1
Net periodic benefit cos $ 11 % 1€ $ 03 % 0.4
International:
Service cos $ 0 % 0.6
Interest cos 1.3 1.1
Expected return on plan ass 1.3 1.3
Net amortization los 0.3 0.1
Net periodic benefit cos $ 08 $ 0.t

The company is currently evaluating what voluntaptributions, if any, will be made to its variceimployee retirement plans in fiscal 2009.
Actual contributions will be dependent upon investireturns, changes in pension obligations aner@bonomic and regulatory factors.

17. ACQUISITIONS AND DIVESTITURES

On February 1, 2008, the company completed itsiaitiqun of the stock of Brandrud Furniture, Incrédrud), an Auburn, Washington-
based manufacturer of healthcare furnishings. \afithual net sales of approximately $20 million, Banl focuses on seating products for
patient rooms, patient treatment areas, and paphces such as lobbies and waiting areas. Thalipitrchase price related to this transaction
was $12.0 million, which included $0.3 million adquired cash. The contractual terms of this actipisprovide for additional purchase
consideration from the company in the third fisgadrter of 2009 contingent upon the achievemenpetific earnings targets of Brandrud as
a wholly-owned subsidiary. The company estimatesatiditional purchase consideration to be in thgeaf $9 million to $14 million. Final
purchase accounting on this transaction is penttiegletermination of additional purchase considtenatind is expected to be completed
during fiscal 2009.

During the first quarter of fiscal 2009, the compaompleted the sale of a wholly owned contraatifure dealership. The sale of this
dealership corresponds with the company’s stratedgsansition its owned dealerships to independeamters when possible. The company
ceased consolidation of the dealership’s balaneetsdnd results of operations at the beginningsdfrst quarter of fiscal 2009.
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Iltem 2: Management's Discussion and Analysis oaf@ml Condition and Results of Operations

The following is management’s discussion and amalyscertain significant factors that affected tdmnpany’s financial condition, earnings
and cash flow during the periods included in theoatpanying condensed consolidated financial statesnReferences to “Notes” are to the
footnote disclosures included in the condensedalmaed financial statements.

Discussion of Current Business Conditions

At the beginning of our first fiscal quarter of B)Qve transitioned one owned dealership to indepeinstatus. This will affect the
comparisons for quarterly and fylear reporting throughout the new fiscal year. $édes, orders, and operating expenses are loveeressilt
Our acquisition of Brandrud in the third quarteirfistal 2008 partially offsets this comparison flee current quarter.

In our first quarter of fiscal 2009, net sales waradestly lower than the prior year; however, wpegienced significant growth in orders,
operating earnings, and earnings per share. Cemtless pursuit of innovative solutions couplechvaitir strategy to diversify into new and
emerging markets both at home and abroad, enablamlaontinue our earnings growth in the first geraof the new fiscal year. Coming off a
fiscal year marked with several challenges and iaicties, we continued on the path to control efirg expenses and demonstrated our
resolve to successfully manage our business thraughulent economic environment that is not ueituHerman Miller.

Our top line of $479.1 million for the quarter isvah 2.6 percent from the same period last yearnwieereported net sales of $491.7 million.
This decline is primarily driven by a challenging3Joffice furniture market and the owned dealgrstansition. Minimizing the decline in
North America was significant growth in our healihe business as well as growth in Canada and Me&idine beginning of August 200

we implemented a general price increase. We expdutgin seeing the benefit of the price increasthe top line in the second quarter of
year. Our no-North American net sales were down by 4.4 percEm. decline in net sales outside of North Ameisgarimarily due to the
timing of some large projects in the UK and Japan.

Orders grew in the first quarter by 10.6 percergrdtie same period in fiscal 2008 and are a highfigr the quarter. We believe that the price
increase made effective at the beginning of Aug088 pulled ahead orders of approximately $35 amilfor the quarter. Orders grew in our
North American and n-North-American business segments even after ramgavie pull-ahead effect of the price increasdotal, North
American orders grew by 8.9 percent and non-NortieAcan orders grew by 9.6 percent compared tdifstequarter in the prior year.

Orders within our “Other” category posted year-eyear growth of 79.2 percent.

Operating earnings were another highlight for thartpr. At 11.8 percent of net sales, operatingiegs improved 90 basis points compared
to 10.9 percent in the first quarter of fiscal 2008ir foresight in the second quarter of last yelaen we realigned our resources, coupled
our steadfast resolve to manage expenses has geriveprove our operating results.

We continue to see the benefits of the restrugjuaictions we implemented in the second quarter/keat This coupled with the capital
structure changes announced in fiscal 2008 hasibaoted to an increase in earnings per share df ddrcent to $0.60 per share over the s
period last year. The Accelerated Share Repurghaggam (ASR) we announced last year coupled \aghshares we repurchased prior to
the ASR has reduced our average share count bgreént in the first quarter of fiscal 2009 compatethe first quarter of fiscal 2008. We
retired an additional 2.1 million shares when tt&RAprogram was completed in September, subsequére £nd of our first quarter. These
additional shares will further reduce our averdwass outstanding beginning in our second quaftiéseal 2009.
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We are encouraged with another quarter of solitbpmance. However, we remain appropriately cautiadght of the continued challenges
in the financial markets. The Business Institutidaaniture Manufacturers Association (BIFMA) issliés most recent domestic industry
forecast in August 2008. In their report, BIFMA iaigates that the growth in orders and shipmenliscantinue to be negative for the balal
of calendar 2008 and for all of 2009. This negagjve@wth is primarily due to a weakening job markelling home prices, tighter credit and
concerns over inflation. BIFMA revised its outlod&wnward for corporate profits in calendar 2009akhiill again challenge the U.S.
furniture market. Our implementation of proactiveanges to our business model, capital structureoaedll business mix will continue to
help mitigate the impact of these domestic U.Snentc challenges.

Analysis of First Quarter Results
The quarters ended August 30, 2008 and SeptemBR€0Z,each included 13 weeks of operations. THewiatg table presents certain key
highlights from the results of operations for thegipds indicated.

In millions, except per share d: Three Months Ended

August 30, September 1, Percent

2008 2007 Change

Net Sales $ 479.1 $ 491.5 (2.6)%
Gross Margir 162.¢ 167.5 (3.0
Operating Expense 105.¢ 113.¢ (7.0
Operating Earning 56.¢€ 53.7 5.4
Net Earnings 33.4 33.t 0.3
Earnings per shal- diluted 0.6( 0.54 11.1
Orders 535.2 483.¢ 10.€
Backlog 332.¢ 279.¢ 18.£%

The following table presents, for the periods iatka, the components of the company’s Condenseddlidated Statements of Operations as
a percentage of net sales.

Three Months Ended

August 30, September 1,
2008 2007
Net Sale: 100.(% 100.(%
Cost of Sale: 66.1 65.¢
Gross Margir 33.¢ 34.1
Operating Expense 22.1 23.1
Operating Margir 11.¢ 10.¢
Other Expense, n 1.1 0.7
Earnings Before Income Tax 10.7 10.z
Income Tax Expens 3.8 34
Net Earnings 7.C% 6.8%

(@ percentages do not foot due to rounding

Consolidated Sales, Orders, and Backlog

Net sales in the first quarter of fiscal 2009 w&4&9.1 million which represents a decline of 2.6pat from the same period last year. 1
decline was expected, given the current U.S. ecanolimate. The transition of an owned dealer ejpendent status at the beginning of the
first quarter reduced net sales by approximatelyn$on. The U.S. dollar continued to weaken dgrthe first quarter, but reversed its trend
late in the quarter. Foreign exchange rate chapgsitively impacted net sales by approximately $4ion in the first quarter of fiscal years
2009 and 2008.
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On a sequential quarter basis, consolidated nes$ satre down $40.0 million from $519.1 million rejeal in our fourth quarter of fiscal 20C
This represents a 7.7 percent decrease from tbhequarter. Our fourth quarter sales were partitplzigh making this a difficult comparisc
The decrease is primarily attributable to the @majing U.S. furniture market and the timing of sal/éarge projects in the UK and Japan.
Labor Day holiday in the U.S. was also a factothasproducts that typically leave the warehouséherlast day of the quarter did not ship.
This accounts for approximately $4 million of shipmts that will be recognized in the second quarter.

Orders in the first quarter were $535.2 million,iacrease of $51.4 million or 10.6 percent overshme period last year. Year-over-year
order increases were experienced throughout oundésssand position us for a solid start for thesdouarter. North American orders
increased 8.9 percent, while non-North Americaremsdncreased 9.6 percent. Orders within our “Otbategory increased 79.2 percent for
the current quarter compared to the same periogdas. The transition of the previously discusseaied dealer to independent status hau
effect of reducing orders in the first quarter ippeoximately $7 million, which makes this comparissven more impressive. Included in the
yeal-over-year increase are orders from Brandrud, whiete not in the first quarter of fiscal 2008. Wadidéve that the general price increase
made effective in August 2008, had the effect dlipy ahead approximately $35 million in ordersttheost likely would have been received
in the second quarter. On a sequential quartes baigiers increased 7.5 percent over the fourthieyuaf fiscal 2008.

Our backlog of unfilled orders at August 30, 2008sv$332.4 million, representing an increase ofé&illion or 18.8 percent over the
balances at the end of our first quarter last yElis increase in consolidated backlog is driveralsjgnificant increase in orders in North
America and overseas, and the timing of large ptsjthat negatively impacted our top line in thstfguarter.

Performance versus the Domestic Contract Furnihdestry

BIFMA is the trade association for the U.S. dontesffice furniture industry. We monitor the tradatsstics reported by BIFMA and consic
them an indicator of industry-wide sales and opformance. BIFMA publishes statistical data foe tontract segment and the office
supply segment within the U.S. furniture markete ThS. contract segment is primarily composed ragfddo mid-size corporations serviced
by a network of dealers. The office supply segneptimarily made up of smaller customers thatseviced by wholesalers and retailers.
We primarily participate, and believe we are a &rad the contract segment. While comparisons tMBA are important, we continue to
pursue a strategy of revenue diversification thakes us less reliant on the drivers that impacMBiFand lessens our dependence on the
office furniture market.

We also analyze BIFMA statistical information asemchmark comparison against the performance oflounestic U.S. business and also to
that of our competitors. The timing of large prajeased business may affect comparisons to thés W remain cautious about reaching
conclusions regarding changes in market share lmasadalysis of data on a short term basis. Instgadelieve such conclusions should
only be reached by analyzing comparative data seeeral quarters.

While the sales and order data for our U.S. opamatprovide a relative comparison to BIFMA, it & imtended to be an exact comparison.
The actual data we report to BIFMA is done so mamnner consistent with the BIFMA definition of @i furniture “consumption.” This
definition differs slightly from the categorizatiove have presented in this report. Notwithstandig difference, we believe our presentation
provides the reader with a more relevant comparison

For the three-month period ended August 30, 2008domestic U.S. net sales decreased 4.0 percanbyer-year while domestic orders
increased 11.6 percent over the same period last By comparison, BIFMA reported an estimated ymaar-year decrease in shipments and
orders of 1.5 percent and 1.3 percent, respectieelthe comparable period.
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Consolidated Gross Margin

Consolidated gross margin in the first quarterided 20 basis points to 33.9 percent of net salagared to the first quarter last year. As a
percentage of sales, we experienced increase#réat chaterials and a reduction in manufacturingrbead. Direct labor was relatively flat
a year-over-year basis. A one-time inventory vatuaadjustment had the effect of increasing groasgm by approximately $1.1 million
compared to the prior year first quarter. Offsettihis positive impact includes $2.2 million of gsgomargin for the dealership that was
transitioned to independent status included irfitsequarter last year and not included in therent quarter. Details relative to the major
components of consolidated gross margin follow.

Direct materials increased 150 basis points froefitlst quarter last year primarily due to the ramppof commodity costs. This increase was
expected as most of our fixed-price contracts d@r inputs expired during the fourth quarter of kasar. We estimate that commaodity costs
increased $9 million for the quarter compared #ftfst quarter of fiscal 2008. The biggest impaes for steel, aluminum, and fuel.
Offsetting some of the increased cost for matervigls improved margins on one of our newer prodoesl Our product pricing strategy,
combined with our commitment to lean manufactupnigciples under the Herman Miller Production SgsigiMPS), continue to be our
primary means of addressing the financial impag¢he$e volatile input costs. The general pricedase that was made effective in August
2008 did not have an impact on gross margins irctineent quarter.

Direct labor at 6.3 percent of net sales was fiatgared to the same period last year. Our cosiguitiitiatives served to offset annual merit
increases.

Manufacturing overhead improved 190 basis points psrcentage of sales. This improvement is atrefubcognizing $5 million for service-
related costs in the prior year quarter which ditinecur in the current quarter.

Incentive compensation accruals are based uporaaureeof economic profitability relative to theguryear period as opposed to an absolute
measure of profitability in any one period. Inceattompensation expenses were $1.3 million lowénéncurrent quarter compared to the
same period last year. As a percentage of salemntive compensation accruals were 20 basis plower in the current year first quarter as
compared to the first quarter of fiscal 2008.

Despite the lower volume, freight costs were $2illan higher in the first quarter of fiscal 2008 aompared to the same period last year. As
a percentage of sales, this represents an incofé&8ebasis points from prior year levels.

On a sequentiaguarter basis, consolidated gross margins decrdd¥etasis points from 34.9 percent of sales regdrt the fourth quarter
fiscal 2008. The primary drivers of this decreasedue to increased costs for direct materialstdulee expiration of fixed-price contracts for
raw materials discussed above in the year-gear-comparison, deeper discounting and the effettte dealership transition discussed ab
Lower sales volumes in the current quarter compsréhle previous quarter caused a loss of levepagaur fixed cost components.

Operating Expenses and Operating Earnings

First quarter operating expenses were $105.8 mitio22.1 percent of net sales, a decrease ofr8lion from the first quarter in fiscal 20C
As a percentage of sales, this is a 100 basis poprovement. We remain committed to reduce opegatixpenses and navigate our business
through a difficult economic environment. A sigonént driver of the year-over-year improvement igédy due to the cost-reduction actions
we implemented in the second quarter of fiscal 200&ntive compensation expenses including stadetd compensation are $3.4 million
lower than the same period last year, and annuat mereases are offset by a lower headcount. i@@e contribution levels are $2.0 millis
lower than the first quarter of fiscal 2008. Thaléeship that we transitioned to independent sta&ukthe effect of reducing operating
expenses by $2.2 million in the quarter. Partieffgetting these net expense reductions were apgrexpenses of Brandrud in the current
quarter which were not in the first quarter of s2008.
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Operating expenses and the resulting operatingregrare impacted by changes in foreign currenchamge rates. We estimate this impact
to be a $0.7 million increase in operating expersethe quarter.

Operating earnings in the first quarter were $56il6on compared to $53.7 million in the same pdriast year, representing an increase of
5.4%. Although our top line was 2.6 percent lowent the first quarter of fiscal 2008, the costuction efforts discussed above contribute
a 90 basis point improvement in operating earniAgsa percentage of net sales, operating earniegs #1.8%; up from 10.9% in the prior
year. The foreign currency impact on operating iegiwas an increase of approximately $1.5 milfamthe quarter

Other Income/Expense and Income Taxes
Net other expenses in the tt-month period ended August 30, 2008 increased Bill®n to $5.2 million. The increase in expensedks is
primarily due to higher interest costs and is pdlytioffset by a favorable foreign currency trartgactgain.

For the quarter, interest expense of $6.2 millo$2.5 million higher than the same period last y€his expense level is a result of higher
debt balances in the current quarter as compartetfirst quarter of fiscal 2008. We issued $20ian in private placement notes in the
second quarter last year in conjunction with oucélerated Share Repurchase program (ASR).

We recorded a foreign currency transaction gaihénfirst quarter of $0.1 million. This comparesataet foreign currency transaction loss of
$0.3 million in the same period last year.

The effective tax rates for the three months erflgglist 30, 2008 and September 1, 2007 were 35d@peand 33.5 percent, respectively.
Driving the increase in effective tax rates is éxpiration of the manufacturing deduction underAleerican Jobs Creation Act of 2004
(AJCA).

In the first quarter of fiscal 2008, we adopted phevisions of Financial Accounting Standards Boatdrpretation No. 48, “Accounting for
Uncertainty in Income Taxes, an Interpretation ABB Statement No. 109" (FIN 48). Upon adoption,reeognized an increase in accrued
liabilities associated with unrecognized tax besefiVe also recognized an increase in accruakssiimated interest and penalties associated
with those unrecognized tax benefits. These acedialstments totaled $1.0 million, and were recdnget of tax as an adjustment to
beginning retained earnings. This adjustment, whidmot impact net earnings, is considered a Cativel Effect of a Change in Accounting
Principle as required by FIN 48. Additionally, imetfirst quarter of fiscal 2008, we reclassified7illion from current accrued income ta
payable into non-current liabilities. This recldigsition was made to match the anticipated timihfuture income tax payments.

Reportable Operating Segments

Our business comprises various operating segmerisfaned by generally accepted accounting priesiph the United States. These
operating segments are determined on the basisvofie internally report and evaluate financial mmfiation used to make operating
decisions. For external reporting purposes, weeagle these operating segments as follows:

o] North American Furniture Solutior— Includes the business associated with the designufacture and sale of furniture
products for office, healthcare and educationalrenments, throughout the United States, Canadadvidco.
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o] Nor-North American Furniture Solution Includes the business associated with the designufacture and sale of furniture
products, primarily for wor-related settings, outside North Ameri

o Other— includes our North American residential furnitbiesiness as well as other business activitiesartdin unallocated
corporate expenses, if any. Our North Americardesgial furniture business includes the operatassociated with the design,
manufacture and sale of furniture products fordesiial settings in the United States, CanadaMexico. Our other business
activities are discrete operations, such as Cowviactivities aimed at developing innovative produto serve current and new
markets.

Further information regarding our reportable ogatasegments can be found in Note 9.

Net sales within our North American Furniture Smos segment were down 2.6 percent to $395.9 mifliom $406.3 million reported in tt
first quarter last year. The decrease is a re$atahallenging U.S. market as net sales in Caaadaviexico minimized the decline by
increasing net sales by 11.6 percent and 32.8 peraspectively. Approximately $8 million of thiecrease is a result of the transition of an
owned dealership to independent status. Ordersnititle North American segment increased by 8.9qrgrartially reflecting what we
believe to be the pull-ahead effect of orders waade of the August 2008 general price increas@qusly discussed. There were
approximately $7 million in orders in the first gtex of fiscal 2008 that did not recur as a restithe owned dealership transition.

Operating earnings in the first quarter within Narth American segment were $48.5 million, up fr$42.0 million in the first quarter last
year. This represents an increase of $6.5 millioh505 percent over the same period last year. Sigigficant increase in operating earni
performance is a result of our continued resolvienfarove our underlying business performance. fAsr@entage of sales, operating earnings
improved 200 basis points from our first quartefiscal 2008. This comparison benefited from $5illion of service-related expenses
recognized in the first quarter of fiscal 2008 ttiat not recur in the current quarter, as previpdstcussed within the context of gross margin
performance.

Net sales within our n-North American Furniture Solutions segment wer@.$illion in the first quarter. This representdexrease of 4.4
percent from the first quarter of fiscal 2008 whemreported net sales of $73.3 million. This deximattributed to the timing of large
projects in the U.K. and Japan, which is evidermed significant increase in the backlog of unéllerders for the segment. Our Latin
American sales increased significantly this quaaitet served to partially offset this negative perfance within the segment.

Operating earnings in the quarter for our non-Néntherican segment decreased 36.4 percent to $@i8mmilrhis compares to operating
earnings of $9.9 million reported in the first qearof fiscal 2008. As a percentage of sales, dpgy@arnings in the current quarter were 9.0
percent, down 450 basis points from the same pdaiid/ear. This is largely due to the loss of tage resulting from the timing of sales as
discussed above.

Net sales within th“Other” category were $13.1 million, up 8.3 percioin the prior year level of $12.1 million. Thesaes are primarily
due to increased retail business within our HerMadler for the Home business. Orders within thiseggory were $19.9 million, up 79.2
percent over prior year levels. Operating incoms $hR8 million, essentially flat compared to thepyear first quarter. Operating income
this category includes expenses associated withgheations of Convia.

Changes in currency exchange rates from the pear gffected the U.S. dollar value of net salekiwiboth primary operating segments. We
estimate these changes effectively increaseddfiratter net sales within the North American segrbgrapproximately $1.7 million. This w
largely driven by the weakening U.S. dollar compaieethe Canadian dollar and the Mexican Peso duhia period. Within the non-North
American segment, exchange rate changes incremseguarter net sales by an estimated $2.3 millidns increase was mainly driven by
movement in the U.S. dollar / British Pound Steyland U.S. dollar / Euro exchange rates as compgarkdt year. It is important to note that
period-to-period changes in exchange rates haweetidnally similar impact on our internationalpnses as measured in U.S. dollars.
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Financial Condition, Liguidity, and Capital Resoesc
The table below presents certain key cash flowcapital highlights for the periods indicated.

(In Millions) Three Months Ended
August 30, September 1,
2008 2007
Cash and cash equivalents, end of pe $ 147¢ $ 65.4
Shor-term investments, end of peri 15.¢ 16.C
Cash generated from operating activi 3.6 31.¢
Cash used for investing activiti (5.6) (8.9
Cash used for financing activiti (3.9 (34.5)
Capital expenditure (8.2 (8.9
Stock repurchased and retir - (60.¢)
Interest-bearing debt, end of perié¢h 375.¢ 207.1
Available unsecured credit facility, end of peri@® 236.¢ 106.¢

(1 Amounts shown include the fair market values ofdbmpany’s interest rate swap arrangements. Thiainetalue of these arrangements
totaled approximately $0.8 million and $(0.9) nailliat August 30, 2008 and September 1, 2007, régphyc
(2 Amounts shown are net of outstanding letters aditrevhich are applied against the company’s unsetaredit facility.

() During the third quarter of fiscal 2008, the comp#@sued new senior unsecured private placemessratd replaced its unsecured
revolving credit facility. Refer to Note 13 for dtidnal information.

Cash Flow—Operating Activities

Quarter Ended August 30, 2008

We generated $3.9 million in cash from operatintvaies in the first quarter of fiscal 2009. Wonlg capital changes from the prior year-end
balances drove a use of cash totaling $45.2 millldre principal driver of this working capital irstenent is related to the payout for incen
compensation earned in fiscal 2008. In total, eyggocompensation and benefit accruals decreased Sdllion from the balances at the end
of fiscal 2008. Increased inventory levels drov@ge million use of cash in the quarter. This imsein inventory is primarily the result of 1
Labor Day holiday previously discussed in the ceintdé Consolidated Sales, Orders, and Backlog.rAfelucting for the effect of the
dealership transition, accounts receivable balaness essentially flat compared to the prior year.

Under HMPS, we strive to enhance efficiencies arst savings by minimizing the amount of inventornyt@and. Accordingly, production is
order-driven with raw materials purchased as ne¢aleteet order demands. The standard tead-for the majority of our products is 10 to
days. As a result, our inventory turns are highspite the increase in inventory levels in the autrrpuarter, these factors can cause our
inventory levels to appear relatively low in retatito sales volume.

Quarter Ended September 1, 2007

Cash generated from operating activities in thet fjuarter of fiscal 2008 totaled $31.8 million.ig'mcludes a working capital investment of
$18.2 million. In total, employee compensation aedefit accruals decreased $40.5 million in therprear first quarter. We also experien
increases in volume-driven increases in accougtsvrable and inventory levels. These cash outflaere partially offset by increased
income tax accruals and trade accounts payabladedaof $14.6 million and $8.6 million, respectivel
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Cash Flow-Investing Activities

Our most significant cash outflow related to inggactivities continues to relate to an investniertdapital assets. We purchased $8.2
million in capital assets during the first quantéfiscal 2009. This compares to capital spendih§89 million in the prior year first quarter.
At the end of the first quarter, we had outstandiogpmitments for capital purchases of $6.2 millidfe expect that full-year capital
purchases to be approximately $45 million. This pares to full-year capital spending of $40.5 millia fiscal 2008.

Partially offsetting these investments in the qerartas cash proceeds of $1.3 million related tathieed dealership that we transitioned to
independent status. This amount is reflected asegats from the sale of a dealership in the Conde@sasolidated Statement of Cash Flows
for the period ended August 30, 2008.

Cash Flow-Financing Activities

Cash outflows for financing activities were $3.8lion in the quarter. In the prior year first quemtcash used for financing activities was
$34.5 million. In the current quarter, we retur$d9 million to our owners in the form of a dividepayment. This compares to $5.5 million
in the prior year. There were no stock repurchdseisg the current quarter, however, in the sammgdast year, we repurchased and retired
$60.8 million of common shares. Offsetting thistcastflow last year was short term borrowings o $3million. There were no short term
borrowings in the current quarter.

Interest-bearing debt at the end of the first qradtaled $375.8 million, up $0.3 million from thalance at the end of fiscal 2008. This
change is due to the increase in the fair valusuofinterest rate swap agreement during the quaftether disclosure regarding our interest
rate swap arrangement is provided in Note 13.

Outstanding standby letters of credit totaling $1r8illion are considered as usage against our unsdcevolving credit facility. At the end
the first quarter, our availability under this ctedcility was $236.9 million. The provisions ofioprivate placement notes and unsecured
credit facility require that we adhere to certaiwve&nant restrictions and maintain certain perforceanatios. We were in compliance with all
such restrictions and performance ratios this gunard expect to remain in compliance in the future

We believe cash on hand, cash generated from apesatnd our borrowing capacity will provide adetguauidity to fund near term and
future business operations and capital needs.

Contractual Obligations

Contractual obligations associated with our ongdinginess and financing activities will result ash payments in future periods. A table
summarizing the amounts and estimated timing cfdlfature cash payments was provided in the comp&aoym 10-K filing for the year
ended May 31, 2008

Off-Balance Sheet Arrangements

Guarantees

We provide certain guarantees to third parties umdgous arrangements in the form of product waies, loan guarantees, standby letters of
credit, lease guarantees, performance bonds aethimtication provisions. These arrangements arewaded for and/or disclosed in
accordance with FASB Interpretation No. 45, “Gu&mas Accounting and Disclosure Requirement for méees, Including Indirect
Guarantees of Indebtedness of Others” as desdnliedte 14.
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Variable Interest Entities

On occasion, we provide financial support to certadependent dealers in the form of term loanggliof credit, and/or loan guarantees
which may represent variable interests in suchiestiAs of August 30, 2008, we were not considénedprimary beneficiary of any such
dealer relationships under FASB Interpretation #&).“Consolidation of Variable Interest Entitiea&cordingly, we were not required to
consolidate the financial statements of any ofdhagtities during the first quarter.

The risks and rewards associated with our inteirgteese dealerships are primarily limited to outstanding loans and guarantee amounts.
As of August 30, 2008, our maximum exposure to pidélosses related to outstanding loans to tlodiser entities totaled $0.8 million.

Contingencies
See Note 14 to the condensed consolidated finastgitdments.

Critical Accounting Policies

We strive to report our financial results cleamhdainderstandably. We follow accounting princigieserally accepted in the United States in
preparing our consolidated financial statementschwtequire us to make certain estimates and gpglyments that affect our financial
position and results of operations. We continuedlyiew our accounting policies and financial infation disclosures. A summary of our
more significant accounting policies that require use of estimates and judgments in preparinfjrthecial statements is provided in our
Form 10K filing for the year ended May 31, 2008. During ttirst three months of fiscal 2009, there was rabamal change in the accounti
policies and assumptions previously disclosed.

New Accounting Standards

See Note 10 to the condensed consolidated finasteis@ments.
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Safe Harbor Provisions

Certain statements in this filing are not histdrfe&ts but are “forward-looking statements” asiled under Section 27A of the Securities Act
of 1933, as amended, and Section 21E of the SesuEikchange Act, as amended. Such statementased bn management'’s beliefs,
assumptions, current expectations, estimates aneaqpions about the office furniture industry, #@nomy and the company itself. Words
like “anticipates,” “believes,” “confident,” “estiates,” “expects,” “forecasts,” “likely,” “plans,”projects,” “should, variations of such word
and similar expressions identify such forward-lomkstatements. These statements do not guarariee fierformance and involve certain
risks, uncertainties, and assumptions that aréeditfto predict with regard to timing, extent,dikhood, and degree of occurrence. These risks
include, without limitation, employment and genexabnomic conditions, the pace of economic activitthe U.S. and in our international
markets, the increase in white collar employméhd,willingness of customers to undertake capitpkexlitures, the types of products
purchased by customers, competitive pricing pressuhe availability and pricing of raw materiadsr reliance on a limited number of
suppliers, currency fluctuations, the ability tori@ase prices to absorb the additional costs ofmaterials, the financial strength of our
dealers, the financial strength of our customéres mix of our products purchased by customersability to attract and retain key executives
and other qualified employees, our ability to coné to make product innovations, the success ofynietvoduced products, our ability to
obtain targeted margins from new products, ouiitghid serve all of our markets, possible acquisisi, divestitures or alliances, the outcome
of pending litigation or governmental audits orestigations, political risk in the international rkets we serve, and other risks identified in
our filings with the Securities and Exchange Consinis. Therefore, actual results and outcomes magmally differ from what we express
or forecast. Furthermore, Herman Miller, Inc. uridkes no obligation to update, amend, or clarifyird-looking statements.
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Item 3: Quantitative and Qualitative DisclosuresoAbMarket Risk

Direct Material Costs

The company is exposed to risks arising from mapkiee changes for certain direct materials usatsimanufacturing processes. The largest
direct material costs incurred by the company aresteel, plastic/textiles, wood particleboard, ahdninum components. The market pric
plastics and textiles are sensitive to the cosiilaind natural gas. The cost of wood particlebdersl been impacted by continual downsizing
of production capacity in the wood market. Aluminaomponent prices are sensitive to changes in groagfs associated with the
conversion of raw materials to aluminum ingots.

Foreign Exchange Risk

The company manufactures its products in the UrSitedies, United Kingdom and China. It also souooespleted products and product
components from outside the United States. The eoip completed products are sold in numerous c@snaround the world. Sales in
foreign countries as well as certain expensesaglt those sales are transacted in currencies thidie the company’s reporting currency, the
U.S. dollar. Accordingly, production costs and firofargins related to these sales are affectethéygtirrency exchange relationship between
the countries where the sales take place and tn&rees where the products are sourced or manufattThese currency exchange
relationships can also affect the company’s cortipetpositions within these markets.

In the normal course of business, the company £iméy contracts denominated in foreign currencié® principal foreign currencies in
which the company conducts its business are thesBfPound Sterling, Euro, Canadian dollar, JapaiYes, Mexican Peso, and Chinese
Renminbi. As of August 30, 2008, the company hadtanding, 6 forward currency instruments desigoenffset either net asset or net
liability exposure that is denominated in non-fumeal currencies. Three forward contracts werequdao offset a 5.5 million Euro-
denominated net asset exposure. One forward comiescplaced to offset a 1.0 million U.S. doltlnominated net asset exposure in Me:
Two forward contracts were placed to offset a 6illon U.S. dollar-denominated net liability expasun China. As of May 31, 2008, the
company had outstanding, five forward currencyrimsents designed to offset either net asset diaiglity exposure that is denominated in
non-functional currencies. Three forward contraetse placed in order to offset a 4.0 million Euerdminated net asset exposure that is
denominated in a non-functional currency. Two faidveontracts were placed to offset a 6.0 millio®Hollar-denominated net liability
exposure in China.

Interest Rate Risk

Interest-bearing debt as of the end of the firsirtpr, excluding the fair market values of our ies rate swap arrangements, totaled $375.0
million. This amount includes obligations assodatgth the company’s long-term debt securities pridate placement notes, as well as any
outstanding borrowings against its unsecured réwgleredit facility. The company is subject to st rate variability on $50.0 million of
this debt. Accordingly, the cost of servicing thaiable-rate debt may increase or decrease ifuthee as market interest rates change.

As of August 30, 2008, the weighted-average inteas on the company’s variable-rate debt wasa¢iprately 5.6%. Based on the level of
variable-rate debt outstanding as of that datepardéentage-point increase in the weighted-averageest rate would increase the company’s
estimated annual pre-tax interest expense by appately $0.5 million.
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Item 4: Controls and Procedures

Evaluation of Disclosure Controls and Procedures
Under the supervision and with the participatioomafhagement, the company’s Chief Executive Offezat Chief Financial Officer have

evaluated the effectiveness of the company’s disekcontrols and procedures (as defined in Exehawrg Rules 13a-15(e) and 15d-15(e))
as of August 30, 2008, and have concluded that #mbdate, the company’s disclosure controls @iodedures are effective.

Changes in Internal Control Over Financial Repartin
There were no changes in the company’s internarabover financial reporting (as defined in Exchamct Rules 13a-15(f) and 15d-15(f))
during the quarterly period ended August 30, 200&;, have materially affected, or are reasonakblyito materially affect, the company’s

internal control over financial reporting.
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HERMAN MILLER, INC.
PART Il -OTHER INFORMATION

Item 1: Legal Proceeding

Referred to in Note 14 of the condensed consolitifitencial statements.

ltem 1A: Risk Factors

There have been no material changes from the irgtiom provided in the Company’s Annual Report onnkFd0K for the yeal
ended May 31, 200t

Item 2: Unregistered Sales of Equity Securities and Udero€eed:

(C) Issuer Purchases of Equity Securities
The following is a summary of share repurchaseviigtiluring the quarter ended August 30, 2008.

(d) Maximum Number

(c) Total Number of  (or Approximate Dollar

(a) Total Number Shares (or Units) Value) of Shares (or
of Shares (or Unit: (b) Average price  Purchased as Part of Units) that may yet be
Paid per Share oPublicly Announced Plar Purchased Under the

Period Purchased® Unit or Program: Plans or Prograrr
6/1/08- 6/28/08 - $- - $171,364,10
6/29/08- 7/26/08 74 25.3¢ 74 $171,362,22
7/27/08- 8/30/08 37 27.2¢ 37 $171,361,22
Total 111 111

(1) No shares were purchased outside of a publicly ameed plan or program.

The company repurchased shares under previousbuanad plans authorized by the Board of Directerlows.

. Plan announced on September 28, 2007, prayghare repurchase authorization of $300,000,000nw specified
expiration date

No repurchase plans expired or were terminatechduhie first quarter of fiscal 2009, nor do anyngl@xist under which tk
company does not intend to make further purch

During the period covered by this report, the conypdid not sell any of its equity shares that waweregistered under the
Securities Act of 193¢
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Iltem 6:

Exhibits

The following exhibits (listed by number correspomgito the Exhibit table as Item 601 in Regulat®) are filed with this
Report:

31.1 Certificate of the Chief Executive Officer puant to Section 302 of the Sarbanes-Oxley Ac0D6R2
31.2 Certificate of the Chief Financial Officer puant to Section 302 of the Sarbanes-Oxley AcDOP2
32.1 Certificate of the Chief Executive Officer puant to Section 906 of the Sarbanes-Oxley Ac06P2

32.2 Certificate of the Chief Financial Officer puant to Section 906 of the Sarbanes-Oxley AcDOP2
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SIGNATURES

Pursuant to the requirements of the Securities &xgl Act of 1934, the registrant has duly causisdréport to be signed on its behalf by the
undersigned hereto duly authorized.

HERMAN MILLER, INC.

October 8, 2008 /sl Brian C. Walker

Brian C. Walker
Chief Executive Officer

October 8, 2008
/sl Curtis S. Pullen

Curtis S. Pullen
Chief Financial Officel
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Exhibit 31.1

CERTIFICATE OF THE CHIEF EXECUTIVE OFFICER
OF HERMAN MILLER, INC. (THE “REGISTRANT")

I, Brian C. Walker, certify that:

a)

b)

d)

b)

| have reviewed this quarterly report on Forn-Q for the period ended August 30, 2008, of HermaliteM Inc;

Based on my knowledge, this report does notatoriny untrue statement of a material fact or don#ttate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nigtagisg with respect to the
period covered by this repo

Based on my knowledge, the financial statememtd,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amgdtfe periods presented in this rep

The registrant’s other certifying officer(s) anare responsible for establishing and maintainiisglosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15@)) and internal control over financial repagtias defined in Exchange Act RL
13e15(f) and 15-15(f)) for the registrant and hav

Designed such disclosure controls and procedaresused such disclosure controls and procedotes designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgbsidiaries, is made known to us
others within those entities, particularly durihg tperiod in which this report is being prepal

Designed such internal control over financial réipgr, or caused such internal control over finah@aorting to be designed under 1
supervision, to provide reasonable assurance rieggttie reliability of financial reporting and tipeeparation of financial statements
for external purposes in accordance with geneeaepted accounting principle

Evaluated the effectiveness of the registradisslosure controls and procedures and presentdsineport our conclusions about the
effectiveness of the disclosure controls and proees] as of the end of the period covered by #psnt based on such evaluation;

Disclosed in this report any change in the tegid’s internal control over financial reportirtgat occurred during the registrant’s most
recent fiscal quarter (the registrant’s fourth dilsguarter in the case of an annual report) thatnhaterially affected, or is reasonably
likely to materially affect, the registré's internal control over financial reporting; a

The registrant’s other certifying officer(s) anlgave disclosed, based on our most recent evafuat internal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of registrant’s board of directors p@rsons performing the equivalent
functions):

All significant deficiencies and material weakses in the design or operation of internal comvelr financial reporting which are
reasonably likely to adversely affect the regid’s ability to record, process, summarize and refptahcial information; an

Any fraud, whether or not material, that invaveanagement or other employees who have a sigmifiole in the registrat’internal
control over financial reporting

Date: October 8, 2008

/sl Brian C. Walker

Brian C. Walker
Chief Executive Officer



Exhibit 31.2

CERTIFICATE OF THE CHIEF FINANCIAL OFFICER
OF HERMAN MILLER, INC. (THE “REGISTRANT")

[, Curtis S. Pullen, certify that:

a)

b)

d)

b)

| have reviewed this quarterly report on Forn-Q for the period ended August 30, 2008, of HermaliteM Inc;

Based on my knowledge, this report does notatoriny untrue statement of a material fact or don#ttate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nigtagisg with respect to the
period covered by this repo

Based on my knowledge, the financial statememtd,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amgdtfe periods presented in this rep

The registrant’s other certifying officer(s) anare responsible for establishing and maintainiisglosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15@)) and internal control over financial repagtias defined in Exchange Act RL
13e15(f) and 15-15(f)) for the registrant and hav

Designed such disclosure controls and procedaresused such disclosure controls and procedotes designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgbsidiaries, is made known to us
others within those entities, particularly durihg tperiod in which this report is being prepal

Designed such internal control over financial réipgr, or caused such internal control over finah@aorting to be designed under 1
supervision, to provide reasonable assurance rieggttie reliability of financial reporting and tipeeparation of financial statements
for external purposes in accordance with geneeaepted accounting principle

Evaluated the effectiveness of the registradisslosure controls and procedures and presentdsineport our conclusions about the
effectiveness of the disclosure controls and proees] as of the end of the period covered by #psnt based on such evaluation;

Disclosed in this report any change in the tegid’s internal control over financial reportirtgat occurred during the registrant’s most
recent fiscal quarter (the registrant’s fourth dilsguarter in the case of an annual report) thatnhaterially affected, or is reasonably
likely to materially affect, the registré's internal control over financial reporting; a

The registrant’s other certifying officer(s) anlgave disclosed, based on our most recent evafuat internal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of registrant’s board of directors p@rsons performing the equivalent
functions):

All significant deficiencies and material weakses in the design or operation of internal comvelr financial reporting which are
reasonably likely to adversely affect the regid’s ability to record, process, summarize and refptahcial information; an

Any fraud, whether or not material, that invaveanagement or other employees who have a sigmifiole in the registrat’internal
control over financial reporting

Date: October 8, 2008

/sl Curtis S. Pullen

Curtis S. Pullen
Chief Financial Officer



Exhibit 32.1

CERTIFICATE OF THE CHIEF EXECUTIVE OFFICER
OF HERMAN MILLER, INC. (THE “COMPANY")

Pursuant to Section 906 of the Sarbanes-Oxley A2002:

I, Brian C. Walker, Chief Executive Officer of ti@®mpany, certify to the best of my knowledge aniiebpursuant to Section 906 of
Sarbanes-Oxley Act of 2002 that:

(1)  The quarterly report on Form 10-Q for the peérmded August 30, 2008, which this statement apeoimes, fully complies with the
requirements of section 13(a) or 15(d) of the S&éesrExchange Act of 1934; ai

(2) The information contained in this quarterlysegon Form 10-Q for the quarterly period ended éstg80, 2008 fairly presents, in all
material respects, the financial condition and ltesaf operations of the Compar

Dated: October 8, 2008

/sl Brian C. Walker

Brian C. Walker
Chief Executive Officer

The signed original of this written statement regdiby Section 906, or other document authentigaticknowledging, or otherwise adopting
the signature that appears in typed form withingleetronic version of this written statement regdiby Section 906, has been provided to
Herman Miller, Inc. and will be retained by Hermidiller, Inc. and furnished to the Securities anccEange Commission or its staff upon
request.



Exhibit 32.2

CERTIFICATE OF THE CHIEF FINANCIAL OFFICER
OF HERMAN MILLER, INC. (THE “COMPANY")

Pursuant to Section 906 of the Sarbanes-Oxley A2002:

[, Curtis S. Pullen, Chief Financial Officer of t®mpany, certify to the best of my knowledge aalilh pursuant to Section 906 of
Sarbanes-Oxley Act of 2002 that:

(1) The quarterly report on Form 10-Q for the peémmded August 30, 2008, which this statement apeoims, fully complies with the
requirements of section 13(a) or 15(d) of the S&éesrExchange Act of 1934; ai

(2) The information contained in this quarterlysegon Form 10-Q for the quarterly period ended éstg80, 2008 fairly presents, in all
material respects, the financial condition and ltesaf operations of the Compar

Dated: October 8, 2008

/sl Curtis S. Pullen

Curtis S. Pullen
Chief Financial Officer

The signed original of this written statement regdiby Section 906, or other document authentigaticknowledging, or otherwise adopting
the signature that appears in typed form withingleetronic version of this written statement regdiby Section 906, has been provided to
Herman Miller, Inc. and will be retained by Hermidiller, Inc. and furnished to the Securities anccEange Commission or its staff upon
request



