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HERMAN MILLER, INC.
CONDENSED CONSOLIDATED BALANCE SHEETS

(Dollars in Millions Except Share Data)

(Unaudited)
November 29, May 31,
2008 2008
ASSETS
Current Assets
Cash and cash equivale $ 166.1 $ 155.¢
Shor-term investment 14.¢ 15.7
Accounts receivable, n 185.2 209.(
Inventories
Finished good 33.¢ 25.€
Work in proces 11.2 13.€
Raw material 16.Z 15.¢
Total inventorie 61.: 55.1
Prepaid expenses and ot 56.¢ 58.C
Total current assets 484.( 493.2
Property and Equipment, at ct 720.: 723.2
Less— accumulated depreciatic (532.%) (526.9)
Net property and equipment 187.€ 196.:
Other Assets
Notes receivable, n 0.1 -
Goodwill 43.€ 40.2
Other intangible assets, 1 15.1 18.1
Other noncurrent asst 36.€ 35.4
Total other assets 95.7 93.7
Total Assets $ 767 $ 783.2
LIABILITIES & SHAREHOLDERS' EQUITY
Current Liabilities:
Unfunded check $ 56 $ 8.5
Accounts payabl 109.t 117.¢
Accrued compensation and bene 54.¢ 94.Z
Unearned revent 15.4 16.€
Accrued income tax and other ta: 12.t 19.C
Other accrued liabilitie 50.¢ 54.:
Total current liabilities 248.7 310.t
Long-term Liabilities:
Lon¢-term debt, less current maturiti 377.: 375.k
Pension and pcretirement benefit 34.: 34.:
Income tax liabilitie! 10.4 9.8
Other liabilities 30.2 29.7
Total long-term liabilities 452.2 449.:
Total Liabilities 700.¢ 759.¢
Shareholders' Equit
Preferred stock, no par value (10,000,000 sheutrsorized, none issue - -
Common stock, $0.20 par value (240,000,000 steuthorized 10.7 11.1
Additional paid in capite 5.€ -
Retained earning 133.] 76.7
Accumulated other comprehensive | (78.7) (60.7)
Key executive deferred compensation pl (4.3 4.3
Total Shareholders' Equity 66.4 23.4




Total Liabilities and Shareholders' Equity $ 7675 $ 783.2

See accompanying notes to condensed consolidatatcial statements
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Net Sales

Cost of Sale:

Gross Margin

Operating Expense
Restructuring Expenst
Operating Earnings
Other Expenses (Income

Interest expens
Other, ne

Earnings Before Income Tax

Income Tax Expens

Net Earnings

Earnings Per Sha- Basic

Earnings Per Sha- Diluted

Dividends Declared, per she

HERMAN MILLER, INC.
CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS

(Dollars in Millions, Except Per Share Data)

(Unaudited)
Three Months Ended Six Months Ended
December 1 December 1
November 29, November 29,
2008 2007 2008 2007
$ 476.¢ $ 505.¢ $ 955.7 $ 997.¢
321.C 325.¢ 637.¢ 649.¢
155.¢ 180.1 317.¢ 347.7
100.4 109.% 206.2 223.¢
0.4 5.2 04 5.2
54.¢ 65.2 111.2 118.¢
6.C 3.9 12.2 7.6
(0.9 (0.9 (1.9 (1.2
49.C 62.1 100.4 112.¢
16.4 21.1 34.4 38.C
$ 32.¢ $ 41.C $ 66.C $ 74 .4
$ 0.61 $ 0.67 $ 1.21 $ 1.21
$ 0.6C $ 0.67 $ 1.2C $ 1.2C
$ 0.088( $ 0.088( $ 0.176( $ 0.176(

See accompanying notes to condensed consolidatatcial statements
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HERMAN MILLER, INC.
CONDENSED CONSOLIDATED STATEMENT OF SHAREHOLDEREQUITY

(Dollars in Millions Except Share Data)

(Unaudited)
Accumulated Key
Shares of Additional Other Exec. Total
Common Common Paid-In Retained Comprehensive Deferred Shareholders
Stock Stock  Capital Earnings Loss Comp. Equity

Balance, May 31, 200t 55,706,99 $ 111 $ -$ 767 % (60.0% @“43)¢% 23.2
Net earning: - - - 66.C - - 66.C
Foreign currency translation adjustm - - - - (22.2) - (22.2)
Pension and post-retirement liability
adjustment: - - - - 4.2 - 4.2
Unrealized holding gain on available-
for-sale securitie - - - - (0.6) - (0.6)
Total comprehensive income 47.4
Cash dividends declart - - - (9.6) - - (9.6)
Exercise of stock optior 23,05( - 0.€ - - - 0.€
Employee stock purchase pl 76,62¢ - 1kt - - - 1kt
Repurchase and retirement of common
stock (2,128,47i) (0.9 0.3 - - - (0.3
Restricted stock units compensation
expense - - 0.3 - - - 0.2
Stock grants compensation expe - - 0.4 - - - 0.4
Stock option compensation expel - - 1.3 - - - 3
Stock grants issue 2,00¢
Performance share units compensation
expense - - 1.2 - - - 1.2
Balance, November 29, 2008 53,680,20 $ 10.7 $ 5€$ 1331 $ (78.70% @43 ¢% 66.4

See accompanying notes to condensed consolidagattial statements
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HERMAN MILLER, INC.

CONDENSED CONSOLIDATED STATEMENTS OF

Cash Flows from Operating Activitie
Net earning

CASH FLOWS
(Dollars in Millions)

(Unaudited)

Adjustments to reconcile net income to rasthcprovided b

operating activities
Depreciation and amortizati
Stoc-based compensatic
Pension benefi
Gain on sale of dealers|
Restructuring expen
Cash payments related to restructu
Other, ne
(Increase) decrease in current as
Increase (decrease) in current liabdi

Net Cash Provided by Operating Activities

Cash Flows from Investing Activitie
Shor-term investment purchas
Shor-term investment sale
Capital expenditure
Proceeds from sale of dealers
Acquisitions
Other, ne

Net Cash Used for Investing Activities
Cash Flows from Financing Activitie

Dividends pait

Common stock issut

Common stock repurchased and ret

Net Cash Used for Financing Activities

Effect of Exchange Rate Changes on Cash and Cashidients

Net Increase (Decrease) in Cash and Cash Equisi

Cash and Cash Equivalents, Beginning of Pe

Cash and Cash Equivalents, End of Period

See accompanying notes to condensed consolidagetcial statements.
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Six Months Ended

November 29

December 1,

2008 2007
$ 66.C $ 74.4
22.C 22.1
3.5 34
1.6 2.6
(0.9) (0.6
0.4 5.2
(0.2 (0.5
4.C 4.C
10.¢ (34.0
(61.¢) 11.1
457 87.7
(2.9 (6.7)
2.5 5.1
(15.¢) (19.0
1.3 0.6
(2.9 -
04 0.3
(16.9 (19.9)
9.9 (10.9
1.¢ 3.2
(0.2 (66.0)
(8.1 (73.9)
(10.0) 3.5
10.7 (2.2
155.¢ 76.4
$ 166.1 $ 74.2




HERMAN MILLER, INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT

1. BASIS OF PRESENTATION

The condensed consolidated financial statements begn prepared by Herman Miller, Inc. (“the comyarwithout audit, in accordance
with accounting principles generally accepted m thited States for interim financial informatiomdawith the instructions to Form 10-Q and
Article 10 of Regulation S¢. Accordingly, they do not include all of the imfoation and footnotes required by accounting pples generall
accepted in the United States for complete findrstéements. Management believes the disclosuagke im this document are adequate s
not to make the information presented misleading.

In the opinion of management, the accompanying ditedi condensed consolidated financial statemé&aken as a whole, contain all
adjustments which are of a normal recurring nat@eessary to present fairly the financial posittbthe company as of November 29, 2008,
and the results of its operations and cash flowshi® interim periods presented. Operating resattthe six-month period ended November
29, 2008, are not necessarily indicative of theltsghat may be expected for the year ending May2809. It is suggested that these
condensed consolidated financial statements beimeamhjunction with the financial statements antes thereto included in the company’s
Form 10-K filing for the year ended May 31, 2008.

2. FISCAL YEAR

The company’s fiscal year ends on the Saturdayestds May 31. Fiscal 2009, the year ending May2B809, and fiscal 2008, the year ended
May 31, 2008, each contained 52 weeks. The fixstrginths of fiscal 2009 and fiscal 2008 each cowt@i26 weeks. The three-month periods
ended November 29, 2008, and December 1, 2007 ,ceenthined 13 weeks.

3. FOREIGN CURRENCY TRANSLATION

The functional currency for foreign subsidiarieshie local currency. The cumulative effects of stating the balance sheet accounts from the
functional currency into the United States dollaing period-end exchange rates and translatinqitevand expense accounts using average
exchange rates for the period is reflected as gpooent of “Accumulated other comprehensive losghanCondensed Consolidated Balance
Sheets. The financial statement impact resultinomfremeasuring all foreign currency transactions the appropriate functional currency,
which was included in “Other Expenses (Income)tha Condensed Consolidated Statements of Operatiass net loss of $0.1 million for
the three months ended November 29, 2008, andlaibég loss for the six months ended NovemberZ®)8. For the three and six-month
periods ending December 1, 2007, the financiaéstaht impact was a net gain of $0.5 million an@$#illion, respectively.

4. COMPREHENSIVE INCOME

Comprehensive income consists of net earningsigioi@irrency translation adjustments, pension asiietirement liability adjustments a
unrealized holding gain (loss) on “available-foteSaecurities. Comprehensive income was $18.5anilind $45.0 million for the three
months ended November 29, 2008, and December ¥, 2&8&pectively. For the six months ended NoveriBeR008, and December 1, 2007,
comprehensive income was $47.4 million and $79Mamj respectively. The following table presertie tomponents of “Accumulated other
comprehensive loss” for the period indicated.




Pension anc

Post- Unrealized Total
Foreign Retirement Holding Accumulated
Currency Liability Period Gain Other
Translation Adjustments (Loss) Comprehensive
(In Millions) Adjustments (net of tax) (net of tax) Loss
Balance, May 31, 200 $ 4€  $ (64.5) $ 02 $ (60.7)
Other comprehensive incor
(loss) for the six montt
ended November 29, 20 (22.2) 4.2 (0.6) (18.6)
Balance, November 29, 20! $ (176 % (60.9) % 0.8 % (78.79)

5. COMMON STOCK AND EARNINGS PER SHARE
The following table reconciles the numerators aadaininators used in the calculations of basic aluted earnings per share (EPS).

Three Months Ended Six Months Ended November 28eBder 1, November 29, December 1, 2008 2007 2008 2

Three Months Ended Six Months Ended
November 29 November 29
December 1, December 1,

2008 2007 2008 2007
Numerators
Numerator for both basic and diluted EPS,
earnings (In Millions $ 32¢6 % 41.C % 66.C $ 74.4
Denominators
Denominator for basic EPS, weigh-average
common shares outstandi 53,703,59 60,859,63 54,652,64 61,320,53
Potentially dilutive shares resulting from stc
plans 415,48 404,46° 420,01( 491,91
Denominator for diluted EP 54,119,08 61,264,10 55,072,65 61,812,44

Options to purchase 2,946,700 and 1,715,555 sba@snmon stock for the three months ended Noverg®e2008 and December 1, 2007,
respectively, have not been included in the denatairfor the computation of diluted earnings pearstbecause they were anti-dilutive.
Options to purchase 2,696,102 and 1,229,340 sb&@snmon stock for the six months ended NovemBe2R08 and December 1, 2007,
respectively, have not been included in the denatairfor the computation of diluted earnings perrsthecause they were anti-dilutive.

In fiscal 2008, the company entered into two agex@to purchase shares of its common stock umdAceelerated Share Repurchase
(ASR) program approved by its board of directonsdér this program, the company retired 2.1 milbtares during the three months ended
November 29, 2008. The ASR program was complet&eptember 2008, with a total of 7.5 million shatsed.

6. STOCKBASED COMPENSATION

The company accounts for stock-based compensatiaccordance with the fair value recognition primris of SFAS No. 123(R) “Share
Based Payment” (SFAS 123(R)). Compensation coktterkto the company’s stock-based compensatiorspleere $1.6 million and $1.4
million for the three months ended November 29,8280d December 1, 2007, respectively. The relateoime tax benefits for both three-
month periods were $0.5 million. For the six morghsled November 29, 2008 and December 1, 2007, emsafion costs were $3.5 million
and $3.5 million, respectively. The related incaiae benefits for both six-month periods were $1ilion.
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Stock-based compensation expense recognized badhdensed Consolidated Statements of Operatiorteddhree months ended November
29, 2008 and December 1, 2007 has been reducedtforated forfeitures, as it is based on awardsately expected to vest. SFAS 123(R)
requires forfeitures to be estimated at the timgraht and revised, if necessary, in subsequerigwif actual forfeitures differ from those
estimates. Forfeitures were estimated based ooritiak experience.

Stock Option Plans

The company has stock option plans under whictooptio purchase the company’s stock are grantethpdoyees and non-employee
directors and officers at a price not less thamtlaeket price of the company’s common stock ordite of grant. Under the current award
program, all options become exercisable betweeryeaeand three years from date of grant and expiveo ten years from date of grant.
The options are subject to graded vesting withréfeted compensation expense recognized on aldtiaig basis over the requisite service
period.

The company estimated the fair value of employeeksbptions on the date of grant using the BlackeBes model. In determining these
values, the following weighted-average assumptwae used for the periods indicated.

Three Months Ended Six Months Ended
November November
29, December 1, 29, December 1,
2008® 2007 2008 2007
Risk-free interest rated - 3.5-3.7% 3.6% 3.5-4.8%
Expected term of optiorid - 2-4 year. 5.5 year 2-6 year
Expected volatility® - 28% 33% 28%
Dividend yield® - 1.C% 1.4% 1.0%
Weightec-average gra-date fair value of stoc
stock options
Granted with exercise prices equal to
fair market value of the stock on the ¢ $ - $ 474 $ 8.0¢ % 9.6t
of grant
Granted with exercise prices greater t
the fair market value of the stock on $ - $ - % - $ -

date of grar

@ Represents the U.S. Treasury yield over the samedoas the expected option term.

@ Represents the period of time that options graatecexpected to be outstanding. Based on analfyBistorical option exercise
activity, the company has determined that all elygéogroups exhibit similar exercise and -vesting termination behavic
©) Amount is determined based on analysis of histbpdae volatility of the company’s common stockena period equal to the

expected term of the options. The company alszesila market-based or “implied volatility” measura exchange-traded
options in the compar's common stock, as a reference in determiningafgsmption
@ Represents the company’s estimated cash dividestd gver the expected term of options.

®) No stock options were granted during the three troahded November 29, 2008, therefore, there avalnation assumption

Restricted Stock Gran

From time to time, the company grants restrictadmon stock to certain key employees. Shares argagtan the name of the employee, \
has all rights of a shareholder, subject to centadtrictions on transferability and risk of fotfgie. The grants are subject to either cliff-based
or graded vesting over a period not to exceedyfaars, and subject to forfeiture if the employesses to be employed by the company for
certain reasons. After the vesting period, the oistorfeiture and restrictions on transferabiliépse. The company recognizes the related
compensation expense on a straight-line basistbeeiequisite service period.
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Restricted Stock Uni

The company has previously granted restricted stods to certain key employees. This program ptedithat the actual number of restric
stock units awarded was tied in part to the comjsaaynual financial performance for the year onchithe grant was based. The awards
generally cliff-vest after a five year service pekiwith prorated vesting under certain circumstgrend continued vesting into retirement.
Each restricted stock unit represents one equitateare of the company’s common stock to be awarfdeel of restrictions, after the vesting
period. Compensation expense related to these awsardcognized over the requisite service perddch includes any applicable
performance period. Dividend-equivalent awardsggamted quarterly.

Performance Share Uni

The company grants performance share units toicdatg employees. The number of units initially agded is based on the value of a port

of the participant’s long-term incentive compensatidivided by the fair value of the compasigommon stock on the date of grant. Each
represents one equivalent share of the companyisnom stock. The number of common shares ultimagslyed in connection with these
performance share units is determined based ocoti@any’s financial performance over the relateddkyear service period. Compensation
expense is determined based on the grant-dateaflaie and the number of common shares projected tssued, and is recognized over the
requisite service period.

Employee Stock Purchase Progr.

Under the terms of the company’s Employee Stocklirage Plan, 4 million shares of authorized comntacksvere reserved for purchase by
plan participants at 85.0 percent of the marketepiThe company recognizes pre-tax compensatiognsgrelated to the market value
discount.

7. SUPPLEMENTAL CASH FLOW INFORMATION

The company holds cash equivalents as part ohth management function. Cash equivalents inclugteegnmarket funds, time deposit
investments and treasury bills with original mates of less than three months. All cash equivalané high-credit quality financial
instruments and the amount of credit exposure yooae financial institution or instrument is linite

Cash payments for income taxes and interest weliala's.

Three Months Ended Six Months Ended
November 29 November 29
December 1, December 1,
(In Millions) 2008 2007 2008 2007
Income taxes paid, n $ 29.4 % 32¢ % 382 % 34.€
Interest paic $ 52 % 71 % 122 % 7.2

8. SHORFTERM INVESTMENTS

The company maintains a portfolio of short-termeistynents primarily comprised of investment gragediincome securities. These
investments are held by the company’s wholly-owimsdrance captive and are considered “availables#éte” as defined in SFAS No. 115,
“Accounting for Certain Investments in Debt and Bg$ecurities.” Accordingly, they have been re@atdt fair market value based on
qguoted market prices, with the resulting net unzedl holding gains or losses reflected, net of ésxa component of “Accumulated other
comprehensive loss” in the Condensed Consolidag@nBe Sheets (see Note 4).

Net investment income recognized in the Condenset@lidated Statements of Operations resulting fitoese investments were negligi
for the three-month period ended November 29, 2808, totaled approximately $0.2 million for theetarmonth period ended December 1,
2007. Net investment income totaled approximat@lyl $nillion and $0.3 million for each of the simenth periods ending November 29, 2
and December 1, 2007, respectively.
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The following is a summary of the carrying and netirkalues of the company’s short-term investmesisfahe respective dates.

November 29, 200¢

Unrealized  Unrealized Market
(In Millions) Cost Gain Loss Value @
U.S. Government & Agency De $ 51 % 0.2 $ - $ 5.4
Corporate Investmen 5.6 - (2.0 4.9
MortgageBacked 4.2 - (0.9 3.8
Other Debr 0.€ - (0.7 0.5
Total $ 15¢& % 0.2 $ (1.5) $ 14

May 31, 2008

Unrealized Unrealized Market
(In Millions) Cost Gain Loss Value
U.S. Government & Agency De $ 48 3 0.2 $ - $ 5.0
Corporate Investmen 6.C - (0.2 5.8
Mortgage¢Backed 4.2 - (0.7 41
Other Debi 0.6 - (0.2 0.8
Total $ 15¢ % 0.2 $ (0.4) $ 15.7

@ Further information on the market value of shonnténvestments can be found in Note 11.

9. OPERATING SEGMENTS
The company is comprised of two primary reportaigerating segments as defined in SFAS 131, “Discssabout Segments of an
Enterprise and Related Information” (SFAS 131); tNgmerican Furniture Solutions and non-North Aroan Furniture Solutions.

The North American Furniture Solutions segmentudek the operations associated with the designufaetare and sale of furniture
products for work-related settings, including offiend healthcare environments, throughout the Ui8tates, Canada and Mexico. The
business associated with the company’s owned azrftraniture dealers is also included in the Ndktherican Furniture Solutions segment.
The non-North American Furniture Solutions segniecludes the operations associated with the desigmufacture and sale of furniture
products primarily for work-related settings outsiaf North America.

The company also reports an “Other” category cdingigrimarily of its North American residentialrfuture business as well as other
business activities, and certain unallocated caeoexpenses, if any. The North American resideftiaiture business includes the
operations associated with the design, manufaetutlesale of furniture products for residentialingt in the United States, Canada and
Mexico. The company'’s other business activitiestigerete operations, such as Convia, Inc., oviéies aimed at developing innovative
products to serve current and new markets.

The performance of the operating segments is eteluzy the company’s management using various ¢iahmeasures. The following is a
summary of certain key financial measures for #spective fiscal periods indicated.

11
Three Months Ended Six Months Ended
November December 1 November December 1
29, 29,
(In Millions) 2008 2007 2008 2007

Net Sales



North American Furniture Solutio $ 389.2 % 407.¢ $ 785.2 % 813.¢

Nor-North American Furniture Solutior 72.4 83.7 142.F 157.C
Other 14.¢ 14.¢ 28.C 26.7
Total $ 476 $ 505.¢ $ 955.7 % 997.¢
Depreciation and Amortizatiol
North American Furniture Solutio $ 9.2 $ 94 $ 18 $ 18.7
Nor-North American Furniture Solutior 1.2 1.2 2.7 2.4
Other 0.4 0.5 0.8 1.C
Total $ 106 $ 111 $ 22C % 22.1
Operating Earnings
North American Furniture Solutio $ 47 % 537 % 95¢ % 95.7
Nor-North American Furniture Solutior 5.7 13.t 12.C 23.4
Other 1.6 (2.0 34 (0.2
Total $ b4€¢ $ 65.z $ 1112 % 118.¢
Capital Expenditures
North American Furniture Solutio $ 6 $ 75 $ 137 % 15.1
Nor-North American Furniture Solutior 1.1 1.¢ 2.C 2.6
Other 0.7 0.1 1.C
Total $ 7¢ $ 101  $ 15 $ 19.C
November 29, May 31,
(In Millions) 2008 2008
Total Assets
North American Furniture Solutio $ 605.7 $ 594.¢
Nor-North American Furniture Solutior 133.¢ 159.2
Other 28.2 29.1
Total $ 7672 $ 783.2

The accounting policies of the reportable operasiegments are the same as those of the companigiohdtly, the company employs a
methodology for allocating corporate costs andtagsethe operating segments. The underlying ot this methodology s to allocate
corporate costs according to the relative usagkeotinderlying resources and to allocate corp@ssets according to the relative expected
benefit. The company has determined that allocdtased on relative net sales is most appropriatelffexpenses. The majority of corporate
costs are allocated to the operating segments,\resyweertain costs that are generally considereddhult of isolated business decisions are
not subject to allocation and are evaluated seglgriiom the rest of the regular ongoing busingssrations. Restructuring expenses are
generally allocated to the “Other” category.

10. NEW ACCOUNTING STANDARDS

At the beginning of fiscal 2009, the company addpte provisions of SFAS No. 157, “Fair Value Measnents,” (SFAS 157) and the
provisions of SFAS No. 159 “The Fair Value Optiam Financial Assets and Financial Liabilities” (SFA59). See Note 11 for more
information pertaining to the adoption of thesen8trds and their effect on company’s consolidaiteghtial statements.

In December 2007, the FASB issued a revised vedi@FAS No. 141 “Business Combinations (revised7J0(SFAS 141(R)). The revisic
is intended to simplify existing guidance, and iadlst converge reporting under U.S. Generally AdeelpAccounting Principles (GAAP) with
international accounting rules.
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The FASB also issued SFAS No. 160 “Noncontrollintetests in Consolidated Financial Statements-Areagment of ARB No. 51" (SFAS
160) at the same time it issued SFAS 141(R). SF&®réquires all entities to report noncontrollimgirfority) interests in subsidiaries as
equity in the consolidated financial statementsgex as required under FIN 46 (required consobdatiith respect to Variable Interest
Entities). Its intention is to eliminate the divigysn practice regarding the accounting for trarigms between an entity and noncontrolling
interests.

The company is required to adopt the provisionsath SFAS 141(R) and SFAS 160 simultaneously ab#tgnning of fiscal 2010. Earlier
adoption is prohibited. The company is currentlglaating the provisions of these pronouncementshagotential impact on its
consolidated financial statements.

In March 2008, the FASB issued SFAS No. 161, “[sares about Derivative Instruments and Hedgingviiels — an amendment of FASB
Statement No. 133'SFAS 161). SFAS 161 amends and expands the diselosquirements for derivative instruments andyiveglactivities
with the intent to provide users of financial stagats with an enhanced understanding of how andamtsntity uses derivative instruments,
how derivative instruments and related hedged iterasaccounted for, and how derivative instrumantsrelated hedged items affect an
entity’s financial statements. SFAS No. 161 is effecliwdiscal years and interim periods beginning mevember 15, 2008. The comp:
will comply with the disclosure requirements of SFFA61 beginning in the third quarter of fiscal 2009

11. FAIR VALUE

In September 2006, the FASB issued SFAS No. 1540r Value Measurements,” (SFAS 157) which establsh comprehensive framework
for measuring the fair value of assets and liabdiand expands disclosures about fair value measnts. Specifically, SFAS 157 sets forth
a definition of fair value, and establishes a hgng prioritizing the use of inputs in valuatiorthmiques. SFAS 157 defines levels within the
hierarchy as follows:

. Level 1- quoted prices (unadjusted) in active markets feniital assets and liabilitie

. Level 2 — either direct or indirect inputs, etlthan quoted prices included within Level 1, vihéze observable for similar
assets or liabilities

. Level 3—inputs are unobservabl

In February 2008, the FASB issued FASB Staff Posifi57-2, “Partial Deferral of the Effective DateStatement 157" (FSP 157-2) which
delayed the effective date of SFAS 157 for all muanicial assets and liabilities that are not recogghor disclosed at fair value in the finan
statements on a recurring basis (at least annuailyf)ithe company’s 2010 fiscal year.

The company adopted the provisions of SFAS 15Tiriancial assets and liabilities as of June 1, 20DBere was no impact to the company’
consolidated financial statements related to tlopton of SFAS 157. The following table sets fdittancial assets and liabilities measured
at fair value in the Condensed Consolidated Bal&tm®ets and the respective pricing levels to witietfair value measurements are
classified within the fair value hierarchy as ofember 29, 2008.
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(In Millions) Fair Value Measurements as of November 29, 20(

Quoted Prices

Quoted Prices in With Other

Active Markets Observable
Financial Assets Total (Level 1) Inputs (Level 2)
Available-for-sale securitie $ 14.€ $ 6.4 $ 8.2
Interest rate swap agreeme 2.3 - 2.3
Deferred compensation pli 0.7 0.7 -
Total $ 17.€ $ 7.1 $ 10.t
Financial Liabilities
Foreign currency forward contrac $ 0.1 $ - $ 0.1
Total $ 0.1 $ - $ 0.1

In February 2007, the FASB issued SFAS No. 159 “Faie Value Option for Financial Assets and Finahtiabilities” (SFAS 159). SFAS
159 expands the use of fair value measurement togiflieg entities to choose to measure at fair galaany financial instruments and certain
other items that are not currently required to leasured at fair value. The company adopted thegiome of SFAS 159 at the beginning of
fiscal 2009 and elected not to expand the useiof&ue accounting beyond those assets and li@silcurrently required to use this basis of
measurement.

12. OTHER INTANGIBLE ASSETS

Other intangible assets are comprised of pataaideimarks and intellectual property rights. As ofBimber 29, 2008, the combined gross
carrying value and accumulated amortization was%@8llion and $8.4 million, respectively. As of M&81, 2008, these amounts totaled
$25.7 million and $7.6 million, respectively. Thengpany amortizes its intangible assets over peraaging from 5 to 17 years.

Amortization expense related to intangible assstded approximately $0.6 million and $.4 millicor the three-month periods ended
November 29, 2008, and December 1, 2007, respbctiver the six months ended November 29, 2008,ecember 1, 2007, amortizati
expense related to intangible assets totaled appabdely $1.1 million and $0.9 million, respectively

Estimated amortization expense for intangible assetf November 29, 2008, for each of the sucogdiical years is as follows:

(In Millions) Remaining 200 $ 0.8
XX 201c $ 1.4
XX 2011 $ 1.4
XX 2012 $ 1.2
XX 201z $ 0.t

13. LONG TERM DEBT

On January 3, 2008, the company issued a tota2@d $nillion in senior unsecured private placemeries; $150 million of these notes bear
interest at 6.42 percent and are due in Januar§. 201 remaining $50 million in private placemeantas bear interest at 5.94 percent and are
due in January 2015. Related interest paymentduseaemi-annually.

The company has available, a senior unsecuredviegotredit facility that provides for $250 milliasf borrowings and expires in December
2012. This variable interest credit facility inceslan option to increase the available line ofitt®dan additional $100 million subject to
customary conditions. Outstanding borrowings uridercredit agreement bear interest at rates bas#éuerime rate, Federal Funds rate,
LIBOR, or negotiated rates as outlined in the age#. Interest is payable periodically throughdat period a borrowing is outstanding. As
of November 29, 2008, and May 31, 2008, total usagenst this facility was $13.1 million, all of weh related to outstanding letters of
credit.
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On March 6, 2001, the company sold publicly regesiedebt securities totaling $175.0 million. Thesées mature on March 15, 2011 and
bear an annual interest rate of 7.125 percent, iniérest payments due semi-annually.

The company previously entered into a fixed-to{flog interest rate swap agreement, which expireslarch 15, 2011, and effectively
converts $50 million of fixed-rate debt securities floating-rate basis. The fair value of thisagvinstrument, which is based upon expected
LIBOR rates over the remaining term of the instrameas approximately $2.3 million as of Novemb@y 2008, and is reflected as an
addition to long-term debt and an offsetting additio other long-term assets in the Condensed didased Balance Sheet. As of May 31,
2008, the fair value of approximately $0.5 millisrreflected as an addition to long-term debt amdfésetting addition to other long-term
assets. The floating interest rate for this agrediisebased on the six-month LIBOR, set in-arredithe end of each semi-annual period,
which is estimated to be 4.7 percent at NovembgeR@08 and 5.6 percent at May 31, 2008. The nédd¢duded interest rate reset date is in
March 2009.

As of November 29, 2008, a total of $50.0 millidrttee company’s outstanding debt was effectivelynasted to a variable-rate basis as a
result of the remaining interest rate swap arraregen his swap is a fair-value hedge and qualfiedhedge-accounting treatment using the
“short-cut” method under the provisions of SFAS N33, “Accounting for Derivative Instruments andddeng Activities.” Under this
accounting treatment, the change in the fair vafu@e interest rate swap is equal to the changalire of the related hedged debt and, as a
result, there is no net effect on earnings. Thie@mgent requires the company to pay floating-raerést payments in return for receiving
fixed-rate interest payments that coincide withgbmi-annual payments to the debt holders at time skate.

The counterparty to this swap instrument is a ldirggncial institution which the company believesf high-quality creditworthiness. While
the company may be exposed to potential lossesodihe credit risk of non-performance by this ceupérty, such losses are not anticipated.
The impact of the swap arrangement on interestresp/as a reduction of $ 0.3 million and an inaezs$ 0.1 million in the three-month
periods ended November 29, 2008, and Decembel0¥, 28spectively. The impact on interest expengetdihe swap arrangements for the
six months ended November 29, 2008 and Deceml280l, was a reduction of $ 0.5 million and an iaseeof $ 0.2 million, respectively.

14. GUARANTEES, INDEMNIFICATIONS, AND CONTINGENCIES

Product Warrantie:

The company provides warranty coverage to the ewdfor parts and labor on products sold. The stahiéngth of warranty is 12 years;
however, this varies depending on the product ifleaon. The company does not sell or otherwgsie warranties or warranty extensior
stand-alone products. Reserves have been estabfishine various costs associated with the comigawgarranty program and are include
the Condensed Consolidated Balance Sheets undeer‘@tcrued liabilities.” General warranty reseraesbased on historical claims
experience and other currently available infornratibhese reserves are adjusted once an issueniffieiband the actual cost of correction
becomes known or can be estimated.

(In Millions) Three Months Ended Six Months Ended
November 29 November 29
December 1, December 1,
2008 2007 2008 2007

Accrual Balance beginning $ 152 % 1457 % 14¢ % 14.€
Accrual for warranty mattel 2.8 3.t 6.2 7.2
Settlements and adjustme (3.2 3.3 (6.2) (6.9
Accrual Balance ending $ 15C % 14¢ $ 15C $ 14.¢
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Other Guarantees

The company is periodically required to providefpenance bonds in order to do business with cedagtomers. These arrangements are
common and generally have terms ranging betweermodé¢hree years. The bonds are required to pr@asderances to customers that the
products and services they have purchased wilh&talied and/or provided properly and without daentgtheir facilities. The bonds are
provided by various bonding agencies, howeverctimpany is ultimately liable for claims that mayocagainst them. As of November 29,
2008, the company had a maximum financial exposleded to performance bonds totaling approxima#8ly million. The company has no
history of claims, nor is it aware of circumstandest would require it to perform under any of th@srangements. The company also beli
that the resolution of any claims that might aiiséhe future, either individually or in the aggatg, would not materially affect the compasy’
financial statements. Accordingly, no liability hasen recorded as of November 29, 2008 and Mag2®18.

The company has entered into standby letter ofitcaehngements for the purpose of protecting warimsurance companies against default
on the payment of certain premiums and claims. foritg of these arrangements are related to thepamy's wholly-owned captive
insurance company. As of November 29, 2008, thepamy had a maximum financial exposure from thesedity letters of credit totaling
approximately $13.1 million. The company has nadmsof claims, nor is it aware of circumstancest tivould require it to perform under &
of these arrangements and believes that the remolot any claims that might arise in the futungher individually or in the aggregate, would
not materially affect the company’s financial stagnts. Accordingly, no liability has been recordasdf November 29, 2008, and May 31,
2008.

Contingencies
The company currently leases a facility in the WHler an agreement that expired in March 2008. Utideterms of the lease, the compar

required to perform the maintenance and repairessgy to address the general dilapidation ofabiitly. The ultimate cost of this provision
to the company is dependent on a number of fagtohgding, but not limited to, the future use oétfacility by the lessor and whether the
company chooses and is permitted to renew the tease The company has estimated the cost of timesetenance and repairs to be betw
$0 and $3 million, depending on the outcome ofreipplans and negotiations. As a result, the eséichibility of $1.0 million has been
recorded as a liability reflected under the captiother Liabilities”in the Condensed Consolidated Balance Sheets arioer 29, 2008, at
May 31, 2008.

The company has a lease obligation in the UK iy 2014 for a facility that it previously exite@ihe estimated liability of $1.6 million and
$2.0 million is reflected under the caption “Ottéabilities” in the Condensed Consolidated BalaSteets at November 29, 2008 and May
31, 2008, respectively.

The company, for a number of years, has sold vagwaducts to the United States Government undaefaéServices Administration
(“GSA”) multiple award schedule contracts. Undex tarms of these contracts, the GSA is permittealitht the company’s compliance with
the GSA contracts. The company has occasionallydhetrors in complying with contract provisionsoffartime to time the company has
notified the GSA of known instances of non-compdiaufwhether favorable or unfavorable to the GSAJeosuch circumstances are identified
and investigated. The company does not believeatiyabf the errors brought to the GSA’s attentidlh adversely affect its relationship with
the GSA. Currently there are no GSA post-awardtawgither scheduled or in process. Management mimie=xpect resolution of potential
future audits to have a material adverse effedhercompany’s consolidated financial statements.

The company is also involved in legal proceedinys$ lgigation arising in the ordinary course of mess. In the opinion of management, the
outcome of such proceedings and litigation curyepéinding will not materially affect the compang®nsolidated financial statements.
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15. INCOME TAXES

The effective tax rates for the three months edieeember 29, 2008 and December 1, 2007, were 38cept and 34.0 percent, respectiv
For the six months ended November 29, 2008 andibleeel, 2007, the effective tax rates were 34.8qerand 33.8 percent, respectively.
The company’s United States federal statutoryisa®5.0 percent. The current year effective rate bglow the statutory rate primarily due to
the manufacturing deduction under the American &ixestion Act of 2004 and increased Research & Deweent Credit arising from the
retro-active extension of the credit back to January0D82 The effective rate in the prior year was belbevstatutory rate primarily due to 1
manufacturing deduction under the American Jobsaiitre Act of 2004.

The company adopted the provisions of FIN 48 ore Ryr2007. Prior to the adoption of FIN 48, the pany had income tax accruals of $6.6
million associated with tax benefits taken in taturns but not recognized for financial statememppses (“unrecognized tax benefits”). As a
result of the adoption of FIN 48, the company rdedran increase in liabilities for unrecognizedharefits of $0.8 million, which was
recorded as a reduction to beginning retained egsrin fiscal 2008. Including this cumulative effadjustment, the company had income tax
accruals associated with unrecognized tax bertefiiing $7.8 million and $7.7 million as of Noveart29, 2008 and December 1, 2007,
respectively. The comparg/effective tax rate would have been affected isyamount had the unrecognized tax benefits bezogrézed as
reduction to income tax expense.

The company recognizes interest and penaltiescktatunrecognized tax benefits through incomeetgense in its statement of operations.
The company has reserved approximately $0.2 miftiointerest and penalties related to the adopifoRIN 48, which is also recorded as a
reduction to beginning retained earnings in fi08. Interest and penalties recognized in the emyip Condensed Consolidated Statem
of Operations during the quarterly and six-monthqus ended November 29, 2008 and December 1, 8@0& negligible. As of November
29, 2008 and December 1, 2007, the company’s reddrability for interest and penalties relateditoecognized tax benefits totaled $0.8
million and $0.9 million, respectively.

The company is subject to periodic audits by doimestd foreign tax authorities. Currently, the camy is undergoing routine periodic aut
in both domestic and foreign tax jurisdictionsislteasonably possible that the amounts of unrazedriax benefits could change in the next
12 months as a result of the audits, however, égxnents related to these audits, if any, are no¢eed to be material to the company’s
Condensed Consolidated Statements of Operations.

For the majority of tax jurisdictions, the compasyo longer subject to U.S. federal, state andlJamr non-U.S. income tax examinations by
tax authorities for fiscal years before 2005.
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16. EMPLOYEE BENEFIT PLANS
The following tables summarize the costs of the gany’s employee pension and other post-retiremlamsdor the periods indicated.

(In Millions) Three Months Ended
Other Post-Retirement
Pension Benefits Benefits
November 29 November 29
December 1, December 1,
2008 2007 2008 2007
Domestic:
Service cos $ 21 % 1.7 % - 3 -
Interest cos 4.8 4.C 0.2 0.2
Expected return on plan ass (5.5 (5.9 - -
Net amortization los 1.C 0.€ - 0.1
Net periodic benefit cos $ 24 % 1.2 $ 02 % 0.2
International:
Service cos $ 0t % 0.€
Interest cos 1.2 1.1
Expected return on plan ass (1.2 (1.3
Net amortization los 0.2 0.1
Net periodic benefit cos $ 0.7 % 0.t
(In Millions) Six Months Ended
Other Posi-Retirement
Pension Benefits Benefits
November 29 November 29
December 1, December 1,
2008 2007 2008 2007
Domestic:
Service cos $ 41 % 4C % - 3 -
Interest cos 9.1 8.C 04 0.t
Expected return on plan ass (11.0 (10.¢) - -
Net amortization los 1.3 1.€ 0.1 0.2
Net periodic benefit cos $ 38 % 28 % 0 % 0.7
International:
Service cos $ 1.1  $ 1.2
Interest cos 2.t 2.2
Expected return on plan ass (2.5 (2.6)
Net amortization los 0.t 0.2
Net periodic benefit cos $ 1€ $ 1.C

The company is currently evaluating what voluntaptributions, if any, will be made to its variceimployee retirement plans in fiscal 2009.
Actual contributions will be dependent upon investitreturns, changes in pension obligations aner@bonomic and regulatory factors.

17. ACQUISITIONS AND DIVESTITURES
On February 1, 2008, the company completed itsiaitiqun of the stock of Brandrud Furniture, Incré@drud), an Auburn, Washington-
based manufacturer of healthcare furnishings. \afithual net sales of approximately $20 million &ttilme of purchase, Brandrud focuses




seating products for patient rooms, patient treatraeeas, and public spaces such as lobbies atidigvareas. The initial purchase price
related to this transaction was $12.0 million, vbhiecluded $0.3 million of acquired cash. The caatnal terms of this acquisition provide
additional purchase consideration from the comparlge third fiscal quarter of 2009 contingent upba achievement of specific earnings
targets of Brandrud as a wholly-owned subsidiahe €ompany estimates the additional purchase cenadidn to be in the range of $22
million to $28 million. Final purchase accounting this transaction is pending the determinatioadifitional purchase consideration, and is
expected to be completed during fiscal 2009.
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During the first quarter of fiscal 2009, the compaompleted the sale of a wholly owned contraatiture dealership. The sale of this
dealership corresponds with the company’s strategransition its owned dealerships to independanters when possible. The company
ceased consolidation of the dealership’s balaneetsdnd results of operations at the beginningefitst quarter of fiscal 2009.

During the second quarter of fiscal 2009, the camypompleted the purchase of selected elementsisiR Industries, a specialized
manufacturer of complex wood frames and wood fraomaponents, based in Hickory, North Carolina. Thecpase consideration for this
transaction was approximately $2.9 million withaemuired cash.

18. SUBSEQUENT EVENT

During the second quarter, we announced a costtiedwplan designed to reduce expenses and imgn@feability. The cost reduction
actions, which will take place early in the thindagter, include the elimination of approximatel§¢dQ positions. These eliminations include
salaried, hourly and temporary workers. The pasdtithat will be eliminated represent a varietywfdtional areas. A number of employees
affected will be offered one-time termination betsfincluding severance and outplacement servisggitionally we will be consolidating
our office space in West Michigan by exiting a E@gacility. In connection with these actions, intiGpate a prdax restructuring expense
approximately $21 million, most of which will beidan the current fiscal year.
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Iltem 2: Management's Discussion and Analysis oaf@ml Condition and Results of Operations

The following is management’s discussion and amalyscertain significant factors that affected tdmnpany’s financial condition, earnings
and cash flow during the periods included in theoatpanying condensed consolidated financial statesnReferences to “Notes” are to the
footnote disclosures included in the condensedalmaed financial statements.

Discussion of Current Business Conditions

In the second quarter of fiscal 2009, we begarxpeeence a negative impact from the slowing gla@amamnomy. While net sales were
modestly lower than the prior year, order ratedided significantly from the prior year. As a reisof the slowing order rate and uncertain
outlook, we continued on our path of reducing ofilegeexpenses by announcing our intent to initeateimber of actions aimed at reducing
costs. These initiatives, which will be implementedhe third quarter, include a workforce redustaiminating approximately 1,100
positions. This action will include voluntary ami/oluntary reductions of salaried, hourly, and temapy positions.

Our top line of $476.6 million for the quarter wdmwn 5.8 percent from the same period last yeaenwhe reported net sales of $505.9
million. The sales decline was driven by a challrggeconomic environment and affected most areassache globe. Non-North American
net sales, which experienced a reduction in prdjasiness, were down 13.4 percent while North Acagrisales were down 4.5 percent.

Orders declined in the second quarter by $146.bomior 25.6 percent from the same period in fi208. Orders were negatively affected
during the quarter by the slowing global economg ay foreign currency translation as the US ddtaengthened. Additionally, we estimate
that our general price increase which was effegtivdugust 2008 moved approximately $35 millioromlers out of the second quarter into
the first quarter of fiscal 2009. In total, Northm&rican orders declined by 22.9 percent and nortiNamerican orders declined by 30.5
percent compared to the second quarter of the peiar.

Our ability to control operating expenses was &light for the quarter. Operating expense was pértent of net sales, 60 basis points b
last year. This allowed us to generate operatingiegs of 11.5 percent in a very challenging ecoicognvironment. In part, our reduction in
operating expense is a result of the cost reduetibions that we took in the second quarter ofylaat, which included an adjustment to our
capital structure.

The Accelerated Share Repurchase (ASR) progranmpkemented last year, and completed in the secoadey, has reduced our average
share count by 11.7 percent compared to the sespaerder last year. When considering incrementarést costs associated with debt used to
fund the ASR, this share reduction increased egsmer share by $0.03 in the quarter.

The Business Institutional Furniture Manufacturssociation (BIFMA) issued its most recent domestaustry forecast in November 2008.
In its report, BIFMA anticipates the growth in ord@nd shipments will continue to be negative lierthalance of calendar 2008 and for all of
2009. This negative growth is primarily due to aakening job market, falling home prices, and tigletedit. BIFMA also revised its outlook
downward for corporate profits in 2009 which wigan challenge the U.S. furniture market.
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Analysis of Second Quarter Result:
The quarters ended November 29, 2008 and DecemB6O0T each included 13 weeks of operations. Thawong table presents certain key
highlights from the results of operations for thegipds indicated.

In millions, except per share d: Three Months Ended Six Months Ended

November December Percent November December Percent

29, 1, 29, 1,

2008 2007 Change 2008 2007 Change
Net Sale: $ 476.¢ $ 505.¢ (5.9%% 955.7 $ 997.¢ (4.2%
Gross Margir 155.¢ 180.1 (13.79) 317.¢ 347.7 (8.6)
Operating Expense 100.¢ 109.% (8.5 206.2 223.¢ (7.9
Restructuring 0.4 5.2 (92.9) 0.4 5.2 (92.9)
Operating Earning 54.¢ 65.2 (16.9) 111.2 118.¢ (6.5
Net Earnings 32.€ 41.C (20.5) 66.C 74.4 (11.9
Earnings per shar- diluted 0.6C 0.67 (10.9) 1.2C 1.2C -
Orders 426.( 572.k (25.€) 961.- 1,056.: (9.0)
Backlog 281.7 346. (18.)% 281.7 346. (18.)%

The following table presents, for the periods iatka, the components of the company’s Condenseddlidated Statements of Operations as
a percentage of net sales.

Three Months Ended Six Months Ended
November
November 29, December 1, 29, December 1,
2008® 2007 2008M 2007

Net Sale: 100.(% 100.(% 100.(% 100.(%
Cost of Sale: 67.4 64.4 66.7 65.1
Gross Margir 32.¢ 35.€ 33.2 34.¢
Operating Expense 21.1 217 21.€ 22.4
Restructuring 0.1 1.C 0.C 0.t
Operating Margir 11t 12.¢ 11.€ 11.¢
Other Expense, ni 1.2 0.€ 1.1 0.7
Earnings Before Income Tax 10.z 12.: 10.t 11.2
Income Tax Expens 3.4 4.2 3.€ 3.8
Net Earnings 6.8% 8.1% 6.S% 7.5%

@ Percentages do not foot due to rounding

Consolidated Sales, Orders, and Backlog

Net sales in the second quarter of fiscal 2009 \Bé#.6 million which represents a decline of Se8cgnt from the same period last year.
level of sales decline was more than expectedider®early in the quarter were lower than antigigadriven by the economic climate.
Additionally, the U.S. dollar strengthened sigrafitly against most foreign currencies during theed quarter which negatively impacted
net sales by approximately $10.4 million.

For the six-month period ended November 29, 2068sales were $955.7 million. This represents asdase of 4.2 percent from the prior
year period. Currency exchange rate fluctuationsean estimated $6.4 million decrease in consigdlaet sales relative to the prior y
six-month period.

On a sequential quarter basis, consolidated ne$ siecreased slightly from $479.1 million in thstfguarter of fiscal 2009. This represents a
0.5 percent decline from the prior quarter.
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Orders in the second quarter were $426.0 millicteeease of $146.5 million or 25.6 percent overséime period last year. In addition to
being impacted by the previously discussed AugQ6Brice increase, the strengthening U.S. dodiiative to certain foreign currencies
negatively impacted orders by approximately $19illan. Sequentially, orders declined $109.2 mitlior 20.4 percent from first quarter
levels.

Through the first six months of fiscal 2009, ordef$961.2 million were down $95.1 million, or @rcent versus the prior year.

Our backlog of unfilled orders at November 29, 20@& $281.7 million, which represents a decreag$4f8 million or 18.7 percent over 1
balances at the end of the second quarter last year

Performance versus the Domestic Contract Furnihdestry

BIFMA is the trade association for the U.S. dontesffice furniture industry. We monitor the tradatsstics reported by BIFMA and consic
them an indicator of industry-wide sales and opformance. BIFMA publishes statistical data for tontract segment and the office
supply segment within the U.S. furniture markete ThS. contract segment is primarily with largerial-size corporations installed via a
network of dealers. The office supply segment isiarily to smaller customers via wholesalers artdilers. We primarily participate, and
believe we are a leader in, the contract segmehileV@omparisons to BIFMA are important, we conéna pursue a strategy of revenue
diversification that makes us less reliant on theeds that impact BIFMA and lessens our dependemcihe U.S. office furniture market.

We also analyze BIFMA statistical information alsesmchmark comparison against the performance oflomnestic U.S. business and also to
that of our competitors. The timing of large prajpased business may affect comparisons to thés Wé remain cautious about reaching
conclusions regarding changes in market share masadalysis of data on a short term basis. Instgadelieve such conclusions should
only be reached by analyzing comparative data s&eeral quarters.

Our BIFMA comparable net sales and orders decre@S8d and 17.1% respectively during the secondtguaf fiscal 2009 compared to the
same quarter last year. The orders decrease wauldlieen approximately 8% if the second quartegrerdere adjusted for the $35 million
that were pulled into the first quarter as a resfithe price increase. By comparison, BIFMA repdran estimated year-over-year decrease in
U.S. office furniture shipments of 2.9% for thegdrmonths ended November 2009. Industry orderhé&quarter as reported by BIFMA
declined 9.4% from the same period last year.

Consolidated Gross Margin

Consolidated gross margin in the second quartdingelc300 basis points to 32.6 percent of net sadespared to the second quarter last year.
As a percentage of sales, we experienced a signtfiocrease in the cost of direct materials. Ditgloor was up slightly on a year-over-year
basis. These increases in cost relative to sales paetially offset by reductions in overhead. [lsteelative to the major components of
consolidated gross margin follow.

Direct materials increased 300 basis points froenstircond quarter last year primarily due to thesim®e of commodity costs. This increase
was expected, as most of our fixed-price contrietsaw inputs expired during the fourth quartefast year. We estimate commodity costs
increased $12 million for the quarter comparedtogecond quarter of fiscal 2008. Offsetting sofrtb@increased cost of materials were
value engineering improvements made in our Systaoduct lines. The general price increase annouat#te beginning of August 2008
had only a modest impact on our results for thetquaThis is primarily due to our strong backldgoeaders at the start of the quarter, which
was comprised of pre-price increase orders, anes contracts which expire at various times thhmut the year, and therefore were not
yet subject to the increase. Our product pricingtegy, combined with our commitment to lean mactwfang principles under the Herm
Miller Production System (HMPS), continue to be ptimary means of addressing the financial impét¢hese volatile input costs. Based on
commodity contracts, we expect the commaodity impadtegin to reverse in the third quarter, anddaiced substantially by the fourth
quarter.
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Direct labor at 6.2 percent of net sales was upaiis points from the same period last year. Toeease was a result of annual merit
increases as well as a sales mix shifting towaodyoets with higher labor content.

Manufacturing overhead improved 50 basis points psrcentage of sales. This improvement is prignéré result of a reduction in incentive
compensation when compared to the prior year quanentive compensation accruals are based uposasure of economic profitability
relative to the prior year period as opposed talzsolute measure of profitability in any one period

Freight and product distribution costs were flahgmercentage of sales in the second quarteraa 2009 as compared to the same period las
year.

On a sequential-quarter basis, consolidated gresgins decreased 130 basis points from 33.9 peofesaties reported in the first quarter of
fiscal 2009. The primary driver of the decreasgrimss margin is the continued increase in the afodirect materials.

Gross margin in the first six months of fiscal 200&s 33.3 percent compared to 34.9 percent inribe year. The decrease was driven
mainly by increases in prices for raw material arahufacturing components. On a year-to-date basigstimate these increases to be
approximately $21 million higher than the same qtast year.

Cost Reduction Actions

During the second quarter we announced a cost tiedydan designed to reduce expenses and impn@fegbility. The cost reduction
actions, which will take place early in the thindagter, include the elimination of approximatel§¢dQ positions. These eliminations include
salaried, hourly and temporary workers. The pas#ithat will be eliminated represent a varietywfdtional areas. Many of the employees
affected will be offered one-time termination betsfincluding severance and outplacement servisggitionally we will be consolidating
our office space in West Michigan by exiting a E@gacility. In connection with these actions, intiGpate a prdax restructuring expense
approximately $21 million, see Note 18.

Operating Expenses and Operating Earnings

The second quarter operating expenses were $100ighror 21.1 percent of net sales, a decreask9d@ million from the second quarter of
fiscal 2008. As a percentage of sales, this is ba&s point improvement. We remain committed thuoing costs as we navigate our business
through a difficult economic environment. A signént driver of the year-over-year savings is tltRiction in incentive compensation
expenses which were $8.3 million lower than theesaeriod last year. The cost reduction actions whiere implemented in the second
quarter of last year had the impact of offsettimigptionary cost in the current quarter.

Through the first six months of fiscal 2009, opergexpenses totaled $206.2 million or 21.6 percéisgles. This compares to $223.6 mill
or 22.4 percent of sales in the same period laat gd represents an expense decrease in thetoygegrto-date period of $17.4 million
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Our investment in R&D, excluding royalties, tota@l3 million and $9.4 million for the quarterlynmas ended November 29, 2008 and
December 1, 2007, respectively. Through the fisstronths of fiscal 2009, R&D expenses were $18ilffan. This compares to $19.1
million in the same period last fiscal year.

Operating earnings in the second quarter were $84lién compared to $65.2 million in the same pdrlast year, representing a decrease of
16.3 percent. Although our top line was 5.8 pertaner than the second quarter of fiscal 2008, matkrial increased 300 basis points from
the same period, our variable cost business modktast reduction efforts resulted in only a 146id@oint contraction in operating earnir

As a percentage of net sales, operating earnings e5 percent versus 12.9 percent in the priar.yghe foreign currency impact on
operating earnings was negligible for the quafer.a year-to-date basis, operating earnings ictihent year of $111.2 million were down
6.5 percent from $118.9 million last year. As acpetage of net sales, operating earnings througmasnths were 11.6 percent versus 11.9
percent last year.

Other Income/Expense and Income Taxes

Net other expenses in the quarter and the six rs@riied November 29, 2008 totaled $5.6 million i@ 8 million respectively. Thi
compares to $3.1 million and $6.5 million respegliy in the same periods last year. The increaspense over both comparative periods
was driven primarily by higher interest cost due litng-term debt issued in the third quarter afdi2008.

We incurred a net foreign currency transaction fsk0.1 million in the current quarter compareditgain of $0.5 million last year.

The effective tax rates for the three months edieeember 29, 2008 and December 1, 2007, were 38cept and 34.0 percent, respectiv
The effective tax rates were 34.3 percent and 88c8ent for the six months ended November 29, 2808 December 1, 2007, respectively.
The current quarter and year-to-date effectivesratere below the United States federal statutdey@aa35 percent primarily due to the
manufacturing deduction under the American Jobsiitre Act of 2004 (AJCA). We expect our full-yedfeetive tax rate for fiscal 2009 to
be between 32 percent and 34 percent.

In the first quarter of fiscal 2008, we adopted phevisions of Financial Accounting Standards Boatdrpretation No. 48, “Accounting for
Uncertainty in Income Taxes, an Interpretation ABB Statement No. 109" (FIN 48). Upon adoption,reeognized an increase in accrued
liabilities associated with unrecognized tax besefiVe also recognized an increase in accrualssiimated interest and penalties associated
with those unrecognized tax benefits. These acedjalstments totaled $1.0 million, and were reconaet of tax within beginning retained
earnings. This adjustment, which did not impacteahings, is considered a Cumulative Effect ohar@e in Accounting Principle as
required by FIN 48. Additionally, in the first quer of fiscal 2008, we reclassified $8.7 milliooifn current accrued income taxes payable
non-current liabilities. This reclassification wasde to match the anticipated timing of future mmeaax payments.

Further information regarding our income taxes lparfiound in Note 15

Reportable Operating Segments

Our business comprises various operating segmerisfaned by generally accepted accounting priesiph the United States. These
operating segments are determined on the basisvofile internally report and evaluate financial immfiation used to make operating
decisions. For external reporting purposes, weeagle these operating segments as follows:
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. North American Furniture Solutio— Includes the business associated with the designufacture and sale of furniture
products for office, healthcare and educationalrenments, throughout the United States, Canadavidco.

. Non-North American Furniture Solution — Includes thesimess associated with the design, manufactursaedf furniture
products, primarily for wor-related settings, outside North Ameri
. Other —includes our North American residerfihiture business as well as other businessitietivand certain unallocated

corporate expenses, if any. Our North Americardessial furniture business includes the operatassociated with the design,
manufacture and sale of furniture products fordesiial settings in the United States, CanadaMexico. Our other business
activities are discrete operations, such as Cowviactivities aimed at developing innovative prouto serve current and new
markets.

Further information regarding our reportable ogaasegments can be found in Note 9.

Net sales within our North American Furniture Smlos segment were down 4.5 percent to $389.3 mifliom $407.6 million reported in tt
second quarter last year. Orders within the NontteAican segment declined by 22.9 percent, reflgdtie slowing demand in the U.S. as
well as the pull-ahead of orders in advance ofthgust 2008 general price increase previously dised. Through the first six months sales
and orders were down 3.5 percent and 8.4 percesgectively.

Operating earnings in the second quarter withilNbgh American segment were $47.3 million, dowenir$53.7 million in the second
quarter last year. This represents a decrease.4filion or 11.9 percent from the same period Yesar. This decrease in operating earnings
performance is primarily a result of the signifitarcrease in the cost of the commodities usediimfurniture components, as previously
discussed within the context of gross margin pentorce. Through the first six months operating ineancreased $0.1 million over the same
period in the prior year. This increase in compariwith the prior year was driven by the cost reiduncactions taken at the end of the second
quarter last year, as well as a significant reducih incentive compensation.

Net sales within our n-North American Furniture Solutions segment wer2.47million in the second quarter. This represendgcrease of
13.5 percent from the second quarter of fiscal 2008n we reported net sales of $83.7 million. Witile second quarter decline of $11.3
million from the prior year quarter has affectedstinglobal regions, the most significant declinesuoed in the United Kingdom and Europe.
Sales for the six month period ending November2P98 were down 9.2 percent over the same perioydas.

Operating earnings in the quarter for our non-Neéutherican segment decreased $7.8 million to $5/fomifrom second quarter of fiscal
2008 operating earnings of $13.5 million. As a petage of sales, operating earnings in the cugestter were 7.9 percent, down 820 basis
points from the same period last year. This isdbrglue to the loss of leverage from the lowersatdume, a sales mix shift towards less
profitable products, and increases in commoditycd3n a year-to-date basis operating earnings $&2e0 million or 8.4 percent of sales. In
the same period last year we reported earning2®#dmillion or 14.9 percent of sales.

Net sales within th“Other” category were $14.9 million, up 2.1 percfoin the prior year level of $14.6 million. Thesaes are primarily
due to increased retail business within our HerMadler for the Home business. On a year-to-datésbsales in this category were up 4.9
percent over the prior year. Orders within thiegatry were $4.7 million, down 73.6 percent oveopyiear levels. This decrease was in part
due to the August 2008 price increase. Retailatsred inventory prior to the implementation of ineee increase for the holiday season. ¢
year-to-date basis orders were $24.6 million, down He&ent over the same period in the prior yeais @acrease includes orders from a
new retail customer of $2.7 million during the fitgear.
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Operating earnings in the second quarter for thbé® category were $1.6 million, an increase o6#8illion over the second quarter last
year when we incurred $5.2 million of restructurgxpenses recorded in conjunction with employmedtictions. Yeeto-date operating
earnings were $3.4 million as compared to a losk0d? million in the same period of the prior year.

Changes in currency exchange rates from the peiar giffected the U.S. dollar value of net salekiwiboth primary operating segments. We
estimate these changes effectively decreased segmmter net sales within the North American segrbgrapproximately $4.9 million. This
was largely driven by the strengthening U.S. datlampared to the Canadian dollar and the Mexicao Baring the period. Within the non-
North American segment, exchange rate changesatmatesecond quarter net sales by an estimatedrfibdn. This decrease was mair
driven by movement in the U.S. dollar to BritishuRd Sterling and U.S. dollar to Euro exchange ratesompared to last year. It is import
to note that period-to-period changes in exchaatgsrhave a directionally similar impact on oueinational expenses as measured in U.S.
dollars.

Financial Condition, Liquidity, and Capital Resoesc
The table below presents certain key cash flowcapital highlights for the periods indicated.

(In Millions) Six Months Ended
November 29, December 1,
2008 2007

Cash and cash equivalents, end of pe $ 16€1 % 74.2
Shor-term investments, end of peri 14.6 17.7
Cash generated from operating activi 457 87.7
Cash used for investing activiti (16.9) (19.7)
Cash used for financing activiti (8.1) (73.7)
Capital expenditure (15.9) (19.0)
Stock repurchased and retir (0.1) (66.1)
Interest-bearing debt, end of perié¢® 371.3 17¢8
Available unsecured credit facility, end of peri@® 23€.9 13€.9

@ Amounts shown include the fair market valueshef tcompany’s interest rate swap arrangements. &hiain value of these arrangements
totaled approximately $2.3 million and $0.8 milliahNovember 29, 2008 and December 1, 2007, rasphct

@ Amounts shown are net of outstanding lettersedit, which are applied against the company’s cmse credit facility.

@ During the third quarter of fiscal 2008, the canp issued new senior unsecured private placenmes and replaced its unsecured
revolving credit facility. Refer to Note 13 for d@tidnal information.

Cash Flow- Operating Activities

Cash generated from operating activities in theseéguarter was $41.8 million compared to $55.%wnilin the prior year. For the first six
months of fiscal 2009, cash generated from operatiotaled $45.7 million. This compares to castvilgenerated from operating activitie:
$87.7 million in the same period in fiscal 2008.

Quarter and SixMonths Ended November 29, 2008

Changes in working capital balances resulted iatacash use of $5.7 million in the second quaitee principal driver of this working capit
investment is related to the reduction in incenteempensation and accounts payable, which moredtiset reductions in the accounts
receivable balance.

Through the first six months of the year, changesarking capital balances accounted for a net@&&tllion use of cash. Included in this
amount was an increase in inventory of $6.2 milliarcontributing factor to the increase in invegtoontinues to be the ramp-up of direct
business with the U.S. federal government as veatietain non-government accounts. In these armeges, we sell products and services
directly to the end customer without using a degimrmediary. Sales of this type generally requido hold the inventory longer and to not
recognize revenue until installation is substalytiedmplete. Additional uses of cash were for aucdihn of accounts payable, accrued ince
taxes and accrued compensation and benefits ©tBiB.4 million. The reduction in the accrual fongpensation and benefits relates to the
payout of incentive compensation earned duringafi2g®08. These uses of cash were partially offget teduction in accounts receivable of
$23.8 million.
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Quarter and SixMonths Ended December 1, 2007

Changes in working capital balances resulted iatacash use of $4.7 million in the second quartéisoal 2008. Volume-driven increases in
accounts receivable and inventory were partialfgaifby increased accrued liability and accouny@pke balances. The largest increase
within accrued liabilities related to employee camgation and benefits. Through the first six mowtHast year, changes in working capital
balances accounted for a net $22.9 million useashcincluded in this amount were increases inwadsaeceivable and inventories totaling
$30.3 million. We also experienced a net reductibf19.2 million in compensation and benefit actsua the six-month period, due largely
to the payout of incentive bonuses earned durswafi2007. Partially offsetting these working cabilhvestments were volume-driven
increases in accounts payable of $14.4 millionamebrned revenue liabilities of $9.9 million. Acaluifor income taxes also increased from
the prior year-end, further offsetting the investini@ working capital in the year-to-date period.

Cash Flow- Investing Activities

Our most significant cash outflow related to inuggactivities continues to be investments in @ssets. We purchased $7.7 million in
capital assets during the second quarter of f2@a9, and $15.8 million year-to-date. This comp&H3.1 million and $19.0 million,
respectively in the prior year.

At the end of the second quarter, we had outstgnchmmitments for capital purchases of $4.8 millidfe expect our full-year capital
purchases to be approximately $30 million. This pares to full-year capital spending of $40.5 millia fiscal 2008.

During the second quarter of this year, we acquiarthin assets and liabilities of a specialty womhufacturer and supplier in North
Carolina. The cash outlay related to this transactias $2.9 million. This purchase price is refelchs a net cash outflow within the
Condensed Consolidated Statement of Cash Flowthéamix-month period ended November 29, 2008. euiitfformation related to this
transaction can be found in Note 17.

Partially offsetting these investments were casitgeds of $1.3 million related to the owned dehlprhat we transitioned to independent
status in the first quarter of this year. This amtaa reflected as proceeds from the sale of aedglaib in the Condensed Consolidated
Statement of Cash Flows for the six month periadkeerNovember 29, 2008.

Cash Flow- Financing Activities
Dividend payments were $4.9 million in the secondrter and $9.8 million year-to-date through NovemBor the same period last year,
dividend payments totaled $5.4 million and $10.8iom, respectively.

There were no open-market stock repurchases dtivengurrent quarter or year-to-date, however yaat in the same period, we repurchased
$5.3 million and $66.1 million in common sharedhie quarter and year-to-date, respectively.

New share issuances in connection with our vargaployee benefit programs were $0.8 million for guarter and $1.9 million ye-to-date.
This compares to $1.4 million and $3.2 million rieee for issuances in the same periods in the year.

Interest-bearing debt at the end of the secondeguataled $377.3 million, up $1.5 million frometbalance at the end of the first quarter and
up $1.8 million from the end of fiscal 2008. Thetanges are due to the increase in the fair vdloaranterest rate swap agreement. Further
disclosure regarding our interest rate swap armraege is provided in Note 13.

27




Outstanding standby letters of credit totaling $1r8illion are considered as usage against our unsdcevolving credit facility. At the end
the second quarter, our availability under thigltriacility was $236.9 million. The provisions ofir private placement notes and unsecured
credit facility require that we adhere to certaiwve&nant restrictions and maintain certain perforceanatios. We were in compliance with all
such restrictions and performance ratios this guad expect to remain in compliance in the ne@ré. In light of recent global economic
conditions and the resulting impact on financiatitutions, we reviewed the current financial sigpof our bank group and believe that they
have the ability to honor all existing agreemenith the company.

We believe cash on-hand, cash generated from épesatnd our borrowing capacity will provide adetguauidity to fund near term and
future business operations and capital needs.

Contractual Obligations

Contractual obligations associated with our ongdinginess and financing activities will result ash payments in future periods. A table
summarizing the amounts and estimated timing cfdlfature cash payments was provided in the comp&aoym 10-K filing for the year
ended May 31, 2008.

Off-Balance Sheet Arrangements

Guarantees

We provide certain guarantees to third parties umddous arrangements in the form of product waies, loan guarantees, standby letters of
credit, lease guarantees, performance bonds aethiméication provisions. These arrangements arewaded for and/or disclosed in
accordance with FASB Interpretation No. 45, “Guémas Accounting and Disclosure Requirement for faméees, Including Indirect
Guarantees of Indebtedness of Others” as desdriiédte 14.

Variable Interest Entities

On occasion, we provide financial support to cartadependent dealers in the form of term loanggliof credit, and/or loan guarantees
which may represent variable interests in suchiegtiAs of November 29, 2008, we were not considéhe primary beneficiary of any such
dealer relationships under FASB Interpretation #&).“Consolidation of Variable Interest Entitiea&cordingly, we were not required to
consolidate the financial statements of any ofatargtities during the first six months of this éikgear.

The risks and rewards associated with our inteiegteese dealerships are primarily limited to outstanding loans and guarantee amounts.
As of November 29, 2008, our maximum exposure temial losses related to outstanding loans andagi@es to these other entities totaled
$0.8 million.

Contingencies

See Note 14 to the condensed consolidated finastgitdments.

Critical Accounting Policies

We strive to report our financial results cleamhdainderstandably. We follow accounting princigleserally accepted in the United States in
preparing our consolidated financial statementschwtequire us to make certain estimates and gpplyments that affect our financial
position and results of operations. We continuadliew our accounting policies and financial infation disclosures. A summary of our
more significant accounting policies that require use of estimates and judgments in preparinfjrthecial statements is provided in our
Form 10-K filing for the year ended May 31, 200&iriDg the first six months of fiscal 2009, thererev@o material changes in the accounting
policies and assumptions previously disclosed.

New Accounting Standards

See Note 10 to the condensed consolidated finasteis@ments.
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Safe Harbor Provisions

Certain statements in this filing are not histdrfe&ts but are “forward-looking statements” asiled under Section 27A of the Securities Act
of 1933, as amended, and Section 21E of the SesuEikchange Act, as amended. Such statementased bn management'’s beliefs,
assumptions, current expectations, estimates aneaqpions about the office furniture industry, #@nomy and the company itself. Words
like “anticipates,” “believes,” “confident,” “estiates,” “expects,” “forecasts,” “likely,” “plans,”projects,” “should, variations of such word
and similar expressions identify such forward-lomkstatements. These statements do not guarariee fierformance and involve certain
risks, uncertainties, and assumptions that aréeditfto predict with regard to timing, extent,dikhood, and degree of occurrence. These risks
include, without limitation, employment and genexabnomic conditions, the pace of economic activitthe U.S. and in our international
markets, the increase in white collar employméhd,willingness of customers to undertake capitpkexlitures, the types of products
purchased by customers, competitive pricing pressuhe availability and pricing of raw materiadsr reliance on a limited number of
suppliers, currency fluctuations, the ability tori@ase prices to absorb the additional costs ofmaterials, the financial strength of our
dealers, the financial strength of our customéres mix of our products purchased by customersability to attract and retain key executives
and other qualified employees, our ability to coné to make product innovations, the success ofynietvoduced products, our ability to
obtain targeted margins from new products, ouiitghid serve all of our markets, possible acquisisi, divestitures or alliances, the outcome
of pending litigation or governmental audits orestigations, political risk in the international rkets we serve, and other risks identified in
our filings with the Securities and Exchange Consinis. Therefore, actual results and outcomes magmally differ from what we express
or forecast. Furthermore, Herman Miller, Inc. uridkes no obligation to update, amend, or clarifyird-looking statements.
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Item 3: Quantitative and Qualitative DisclosuresoAbMarket Risk

Direct Material Costs

The company is exposed to risks arising from mapkiee changes for certain direct materials usatsimanufacturing processes. The largest
direct material costs incurred by the company aresteel, plastic/textiles, wood particleboard nailuum components and diesel for
transportation. The market price of plastics amtiles are sensitive to the cost of oil and natgesd. The cost of wood particleboard has been
impacted by continual downsizing of production aapain the wood market. Aluminum component priegs sensitive to changes in energy
costs associated with the conversion of raw masaigaaluminum ingots.

Foreign Exchange Risk

The company manufactures its products in the UrSitedies, United Kingdom and China. It also souooespleted products and product
components from outside the United States. The eoip completed products are sold in numerous c@snaround the world. Sales in
foreign countries as well as certain expensesaglt those sales are transacted in currencies thidie the company’s reporting currency, the
U.S. dollar. Accordingly, production costs and firofargins related to these sales are affectethéygtirrency exchange relationship between
the countries where the sales take place and tn&rees where the products are sourced or manufattThese currency exchange
relationships can also affect the company’s cortipetpositions within these markets.

In the normal course of business, the company £iméy contracts denominated in foreign currencié® principal foreign currencies in
which the company conducts its business are thesBfPound Sterling, Euro, Canadian dollar, JapaiYes, Mexican Peso, and Chinese
Renminbi. As of November 29, 2008, the companydwtdtanding, five forward currency instruments geed to offset either net asset or net
liability exposure that is denominated in non-fuoieal currencies. Two forward contracts were platedffset a 3.0 million Euro-
denominated net asset exposure. One forward comiescplaced to offset a 1.2 million U.S. doltlenominated net asset exposure in Me:
Two forward contracts were placed to offset a 3iflon U.S. dollar-denominated net liability expasun China. As of May 31, 2008, the
company had outstanding, five forward currencyrimsents designed to offset either net asset diaiglity exposure that is denominated in
non-functional currencies. Three forward contraetse placed in order to offset a 4.0 million Euerdminated net asset exposure that is
denominated in a non-functional currency. Two faidveontracts were placed to offset a 6.0 millio®Hollar-denominated net liability
exposure in China.

Interest Rate Risk

Interestbearing debt as of the end of the second quastelyding the fair market values of our intereserstvap arrangements, totaled $3
million. This amount includes obligations assodatgth the company’s long-term debt securities pridate placement notes, as well as any
outstanding borrowings against its unsecured réwgleredit facility. The company is subject to st rate variability on $50.0 million of
this debt. Accordingly, the cost of servicing théiable-rate debt may increase or decrease ifuthee as market interest rates change.

As of November 29, 2008, the weighted-average éstaiate on the company’s variable-rate debt wpsoapmately 4.7%. Based on the level
of variable-rate debt outstanding as of that datk percentage-point increase in the weighted-gedraerest rate would increase the
company’s estimated annual pre-tax interest expeyns@proximately $0.5 million.
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Item 4: Controls and Procedures

Evaluation of Disclosure Controls and Procedures
Under the supervision and with the participatioomafhagement, the company’s Chief Executive Offezat Chief Financial Officer have

evaluated the effectiveness of the company’s disekcontrols and procedures (as defined in Exehawrg Rules 13a-15(e) and 15d-15(e))
as of November 29, 2008, and have concluded theft that date, the company’s disclosure controts@nocedures are effective.

Changes in Internal Control Over Financial Repartin
There were no changes in the company’s internarabover financial reporting (as defined in Exchamct Rules 13a-15(f) and 15d-15(f))

during the quarterly period ended November 29, 2088 have materially affected, or are reasonblkdyy to materially affect, the
company’s internal control over financial reporting
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Item 1:

Item 1A:

HERMAN MILLER, INC.
PART Il -OTHER INFORMATION

Legal Proceeding
Referred to in Note 14 of the condensed consolitifitencial statement:
Risk Factors

Other than discussed below, there have been terialachanges from the information provided in @@mpany’s Annual
Report on Form 1-K for the year ended May 31, 20(

Our pension expenses are affected by factors outsidur control, including the performance of plan asets, interest rates
actuarial data and experience and changes in lawsd regulations. Our future funding obligations for our U.S. defined
benefit pension plans depend upon changes in et d¢ benefits provided for by the plans, the fatperformance of assets set
aside in trusts for these plans, the level of ggerates used to determine funding levels, acdata and experience and any
changes in government laws and regulations. Intatdiour employee benefit plans hold a significamount of equity
securities. If the market values of these secsriliecline, our pension expenses would increaseaaralyesult, could materially
adversely affect our business. Decreases in iriteat=s that are not offset by contributions arseaeeturns could also increase
our obligations under such plans. We may be legeliyired to make contributions to our U.S. pengitams in the future, and
those contributions could be material. In additibigcal legal authorities increase the minimumding requirements for our
pension plan outside the United States, we coulegeired to contribute more funds, which wouldatagly affect our cash
flow.
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Item 2: Unregistered Sales of Equity Securities and Uderoteed:
(C) Issuer Purchases of Equity Securi
The following is a summary of share repurchaseviigtiluring the quarter ended November 29, 2(

(d) Maximum

Number (or
Approximate Dollar
(b) (c) Total Number of Value) of Shares (or
(a) Total Average Shares (or Units) Units) that may yet
Numberof = price Paid Purchased as Part of  be Purchased Under
Shares (or Units;  per Share Publicly Announced the Plans or
Period Purchased® or Unit Plans or Programs Programs
8/31/08- 9/27/08 2,128,35! NA @ 2,128,35 $ 171,249,35
9/28/08- 10/25/08 - $ - - $ 171,249,35
10/26/08- 11/29/08 - $ - - $ 171,249,35
Total 2,128,35! 2,128,35!
@ No shares were purchased outside of a publicly ameed plan or prograr
@ On January 3, 2008, the company entered into tweeagents to purchase shares of its common stookNtorgan Stanley & Co. Inc

for an aggregate purchase price of $200 millionsfees, under an Accelerated Share Repurchas&{JABogram. The company
entered into these agreements as part of a rem@rgirtagram approved by its Board of Directors. itmaber of shares repurchased
under the ASR program was based on the volume-weglgdiverage price of the company’s common stockduhe term of the
agreements. On January 4, 2008 the company paldi&gtllion in exchange for an initial delivery 4f4 million shares, representing
approximately 70 percent of the shares that coaleibeen purchased, based on the closing prite dmmon stock on January 3,
2008. An additional 1.0 million shares were deledduring the remainder of fiscal 2008. An additib2.1 million shares were
delivered on September 9, 2008, which completed\Big program. The total number of shares repurchasder the ASR was
7,538,718 at an average price of $26.61 per s

The company repurchased shares under previousbuanad plans authorized by the Board of Directerlows.

. Plan announced on September 28, 2007, provihage repurchase authorization of $300,000,000 natspecified
expiration date

No repurchase plans expired or were terminatechduhie second quarter of fiscal 2009, nor do aappkxist under which tt
company does not intend to make further purchi

During the period covered by this report, the pany did not sell any of its equity shares thaten®st registered under the
Securities Act of 193¢
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Item 4: Submission of Matters to a Vote of Security Holc
The annual meeting of the shareholders of the cagnpas held on September 30, 2008, at wt

The following nominees were elected to s¢ivee-year terms on the company’s Board of Direchyrthe following

(@)

votes:
Lord Brian
Mary Vermeer Griffith of J. Barry Brian C.
Andringa Fforestfach Griswell Walker
For 48,856,98 48,634,64 48,064,02 48,637,42
Against - - - -
Withheld 301,45! 523,79 1,094,411 521,01t

Broker Nor-Votes

The following nominee was elected to serve a-year term on the compa’'s Board of Directors by the following vot

C. William
Pollard
For 48,515,69.
Against -
Withheld 642,74.

Broker Nor-Votes
The following individuals continued their sergias Directors of the company: Paget L. Alvesoffgr A. Terrel, David
O. Ulrich, Douglas D. French, John R. Hoke IlI, &snR. Kackley and Michael A. Volkerr

Ernst & Young LLP was approved as the Compmimgependent auditors for the fiscal year endexy 180, 2009, by the
following votes:

(b)

Ratification of

Independent
Auditors
Fo 48,916,19
Agains 224,55(
Withhel 17,69¢

Broker Nc-Votes
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Iltem 6:

Exhibits

The following exhibits (listed by number correagong to the Exhibit table as Item 601 in Regulat®K) are filed with this
Report:

31.1 Certificate of the Chief Executive Officerrpuant to Section 302 of the SarbeOxley Act of 2002
31.2 Certificate of the Chief Financial Officerrpuant to Section 302 of the SarbeOxley Act of 2002
32.1 Certificate of the Chief Executive Officerpuant to Section 906 of the SarbeOxley Act of 2002

32.2 Certificate of the Chief Financial Officerrpuant to Section 906 of the Sarbe«-Oxley Act of 2002
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SIGNATURES

Pursuant to the requirements of the Securities &xgl Act of 1934, the registrant has duly causisdréport to be signed on its behalf by the
undersigned hereto duly authorized.

HERMAN MILLER, INC.

January 7, 2009 /sl Brian C. Walker

Brian C. Walker
Chief Executive Office

January 7, 2009 /sl Curtis S. Pullen

Curtis S. Pullen
Chief Financial Officel
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Exhibit 31.1
CERTIFICATE OF THE CHIEF EXECUTIVE OFFICER

OF HERMAN MILLER, INC. (THE “REGISTRANT")

I, Brian C. Walker, certify that:

a)

b)

c)

d)

b)

| have reviewed this quarterly report on Forn-Q for the period ended November 29, 2008, of HerMdler, Inc;

Based on my knowledge, this report does notatoriny untrue statement of a material fact or donéttate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nigtagisg with respect to the
period covered by this repo

Based on my knowledge, the financial statememis,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amgdtfe periods presented in this rep

The registrant’s other certifying officer(s) anare responsible for establishing and maintainiisglosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15@)) and internal control over financial repagtias defined in Exchange Act RL
13e&15(f) and 15-15(f)) for the registrant and ha

Designed such disclosure controls and procedaresused such disclosure controls and procedaoites designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgbsidiaries, is made known to us
others within those entities, particularly durihg tperiod in which this report is being prepal

Designed such internal control over financial réipgr, or caused such internal control over finah@aorting to be designed under 1
supervision, to provide reasonable assurance rieggttie reliability of financial reporting and tipeeparation of financial statements
for external purposes in accordance with geneeadtepted accounting principle

Evaluated the effectiveness of the registradisslosure controls and procedures and presentisineport our conclusions about the
effectiveness of the disclosure controls and proes]j as of the end of the period covered by #psnt based on such evaluation;

Disclosed in this report any change in the tegid’s internal control over financial reportirtgat occurred during the registrant’s most
recent fiscal quarter (the registrant’s fourth dilsguarter in the case of an annual report) thathaterially affected, or is reasonably
likely to materially affect, the registré' s internal control over financial reporting; a

The registrant’s other certifying officer(s) anlgave disclosed, based on our most recent evafuat internal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of registrant’s board of directors p@rsons performing the equivalent
functions):

All significant deficiencies and material weakses in the design or operation of internal cordvelr financial reporting which are
reasonably likely to adversely affect the regidf’s ability to record, process, summarize and refpanhcial information; an

Any fraud, whether or not material, that invaveanagement or other employees who have a sigmifiole in the registrat’internal
control over financial reporting

Date: January 7, 2009

/sl Brian C. Walker

Chief Executive Officer



Exhibit 31.2

CERTIFICATE OF THE CHIEF FINANCIAL OFFICER
OF HERMAN MILLER, INC. (THE “REGISTRANT")

[, Curtis S. Pullen, certify that:

a)

b)

b)

b)

| have reviewed this quarterly report on Forn-Q for the period ended November 29, 2008, of HerMdler, Inc;

Based on my knowledge, this report does notatoriny untrue statement of a material fact or don#ttate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nigtagisg with respect to the
period covered by this repo

Based on my knowledge, the financial statememtd,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amgdtfe periods presented in this rep

The registrant’s other certifying officer(s) anare responsible for establishing and maintainiisglosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15@)) and internal control over financial repagtias defined in Exchange Act RL
13e15(f) and 15-15(f)) for the registrant and hav

Designed such disclosure controls and procedaresused such disclosure controls and procedotes designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgbsidiaries, is made known to us
others within those entities, particularly durihg tperiod in which this report is being prepal

Designed such internal control over financial réipgr, or caused such internal control over finah@aorting to be designed under 1
supervision, to provide reasonable assurance rieggttie reliability of financial reporting and tipeeparation of financial statements
for external purposes in accordance with geneeaepted accounting principle

Evaluated the effectiveness of the registratisslosure controls and procedures and presenttisineport our conclusions about the
effectiveness of the disclosure controls and proees] as of the end of the period covered by #psnt based on such evaluation;

Disclosed in this report any change in the tegid’s internal control over financial reportirtgat occurred during the registrant’s most
recent fiscal quarter (the registrant’s fourth dilsguarter in the case of an annual report) thatnhaterially affected, or is reasonably
likely to materially affect, the registré's internal control over financial reporting; a

The registrant’s other certifying officer(s) anlgave disclosed, based on our most recent evafuat internal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of registrant’s board of directors p@rsons performing the equivalent
functions):

All significant deficiencies and material weakses in the design or operation of internal comvelr financial reporting which are
reasonably likely to adversely affect the regid’s ability to record, process, summarize and refptahcial information; an

Any fraud, whether or not material, that invaveanagement or other employees who have a sigmifiole in the registrat’internal
control over financial reporting

Date: January 7, 2009

/sl Curtis S. Pullen

Chief Financial Officer



Exhibit 32.1

CERTIFICATE OF THE CHIEF EXECUTIVE OFFICER
OF HERMAN MILLER, INC. (THE “COMPANY")

Pursuant to Section 906 of the Sarbanes-Oxley A2002:

I, Brian C. Walker, Chief Executive Officer of ti@®mpany, certify to the best of my knowledge aniiebpursuant to Section 906 of
Sarbanes-Oxley Act of 2002 that:

(1)  The quarterly report on Form 10-Q for the peémded November 29, 2008, which this statememrapanies, fully complies with the
requirements of section 13(a) or 15(d) of the S&éesrExchange Act of 1934; ai

(2)  The information contained in this quarterly@gpon Form 10-Q for the quarterly period ended &aber 29, 2008 fairly presents, in
all material respects, the financial condition aesults of operations of the Compa

Dated: January 7, 2009

/sl Brian C. Walker

Chief Executive Officer

The signed original of this written statement regdiby Section 906, or other document authentigatinknowledging, or otherwise adopting
the signature that appears in typed form withingleetronic version of this written statement regdiby Section 906, has been provided to
Herman Miller, Inc. and will be retained by Hermidiiler, Inc. and furnished to the Securities anccEange Commission or its staff upon
request.



Exhibit 32.2

CERTIFICATE OF THE CHIEF FINANCIAL OFFICER
OF HERMAN MILLER, INC. (THE “COMPANY")

Pursuant to Section 906 of the Sarbanes-Oxley A2002:

[, Curtis S. Pullen, Chief Financial Officer of t®mpany, certify to the best of my knowledge aalilh pursuant to Section 906 of
Sarbanes-Oxley Act of 2002 that:

(1) The quarterly report on Form 10-Q for the péremded November 29, 2008, which this statemertrapanies, fully complies with the
requirements of section 13(a) or 15(d) of the S&éesrExchange Act of 1934; ai

(2) The information contained in this quarterlyagpon Form 10-Q for the quarterly period ended &aber 29, 2008 fairly presents, in all
material respects, the financial condition and ltesaf operations of the Compar

Dated: January 7, 2009

/sl Curtis S. Pullen

Chief Financial Officer

The signed original of this written statement regdiby Section 906, or other document authentigatinknowledging, or otherwise adopting
the signature that appears in typed form withindgleetronic version of this written statement regdiby Section 906, has been provided to
Herman Miller, Inc. and will be retained by Hermidiiler, Inc. and furnished to the Securities ancEange Commission or its staff upon
request



